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MERGER HIGHLY PROBABLE 


BETWEEN PHENIX AND FIDELITY. 


Directors of Both Companies Favor 
Plan—Officia! Statement Likely to oe 
Issued Shortly. 


It is now accepted as a foregone con- 
clusion that the Phenix Fire, of Brook- 
lyn, will be merged with the Fidelity 
Fire of New York, under the name of 
the Phenix Fire Insurance Company. 

Directors of both institutions_are un- 
derstood to have favored the general 
proposition, and report has it a circular 
letter tentatively outlining the amalga- 
mation idea, will ‘be issued by the man- 
agement of the Phenix within a few 
days. As the examination of the com- 
pany’s affairs will not be concluded be- 
fore the middle of January, a definite 
plan for the suggested merger cannot 
be put forward before that date. 

Nothing has been unearthed in the 
affairs of the Phenix during the past 
week that would weaken confidence in 
the solvency of the institution; on the 
contrary, unless something unlooked for 
develops in the figures of the Western 
and Southern departments, the Phenix 
on September 30 last, will have had its 
capital $1,500,000 intact; com- 
plete reserves and a net surplus of at 
least $500,000, and possibly $700,000. 
The company is a heavy owner of Dela- 
ware, Lackawanna and Western Rail- 
road Company’s stock, and profited 
greatly by its recent appreciation in 
value. 


of 


Shortage at Atlanta. 

As was intimated a couple of weeks 
ago when the contract with H. C. Stock- 
dell of Atlanta. as Southern general 
agent for the Phenix, was summarily 
cancelled, the reason for the action 
taken was a discovered shortage of 
$50,000 in the accounts of the office. 
Mr. Stockdell it is understood has turn- 
ed over to the company securities to 
the extent of from $20,000 to $60,000. 

Speaking of the transaction Superin- 
tendent Hotchkiss of New York says: 

“Mr. Sheldon was informed of the 
shortage in January, 1907. He did not 
report the same to the company’s di- 
rectors or mention it until just as the 
present examination began. He then 
mentioned it to another officer of the 
company and asked that the amount be 
charged off. Such officer declined to do 
this. 

“The Department has not yet com- 
pleted the pending examination of the 
home office of this company and knows 
the facts as to this shortage only from 
testimony taken in the progress of the 
examination. As soon as possible ex- 
aminers will proceed to Atlanta and 
get at the facts. I have brought the 
substance of the testimony taken by 


(Continued on page 12.) 


DIRECTORY OF DEPARTMENTS 





Life Insurance... 
Industrial 


New York and Boston, Thursday, December 23, 1909. 


Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,C00 
Assets, January ist, 1909 
Liabilities (including capital) 
Reserve as a Conflagration surplus 
Net Surplus over all liabilities and reserves 
SURPLUS AS REGARDS POLICYHOLDERS, $13,682,821. 


$24,856,499 
14,973,677 


9,882,821 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





Entered United States 
1866 


North British 
and Mercantile 


Insurance Co. 


Established 1809 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








PITTSBURGH LIFE 


and Trust Company 
W. C. BALDWIN, President 


Agency Contracts Made Direct With Solicitors 
ASSETS - : - - - - $23,549,229.15 


Reserve on Outstanding Policies - $21,401,598.00 
All other Liabilities . . - 417,649.50 





Assets in excess of all legal requirements, $1 729,981.65 


Insurance in Force - - - - $80,000,000.u0 


Home Office Pittsburgh, Pa. 











$3.00 a Year: 15c, per Copy. 


DEEMED A NOTE OF WARNING 


TO FRATERNAL ORGANIZATIONS. 


Recent New York Decision As To In- 
creased Assessments Creates Em- 
barrassing Situation. 


In 
was given of 
ed 
Appeals in 


our of last week a review 


issue 
two recent decisions hand- 
New Yorl 


which it held that 


down by the Court of 


was 
ternal organizations could not incr 


the rates of assessments without 


mission oftheir certificate holders 
such rights were reserved 
tificate or policy. 


The Newark 


of these 


Evening News speaking 
decisions editorially says that 
fraternals should heed the note of warn- 
do 


have done long ago, namely 


sounded and what th should 


ing 
that their rates of assessment were 
enough to insure lives by 
standard of estimate,” and adds t 


lowing rejoinder 


‘The sooner they 


some ¢ 


put themse] 
that impregnable position the 
will be six or seven millio 
who, with those dependat 
most vital 

We quote 

erewith: 
The 


will 


for 


be« ome 


notice of a recent decision of 
York Court of Appeals 

body punched 
often made by such societies, ; 
amend 


to increase 


holes in the 
constitutions and by- 
rates of 
spite of objection 
The importance of the de« 
grounded on the fact that within these 
organizations are gathered sever mil- 
lions of men and ay- 
rative 
whom 
them at death 


assessment 


by members 


women, who are 
ing millions of dollars into 
funds for the benefit of 
they may leave behind 
For the safety of these moneys and the 
continuance the imed at 
may yet depend on fraternal orders liv- 
ng up to the law act 
laid down 
“Certificate 


cCO-Oone 


those 


of protection a 


of contrat now 


membership 


s 
p of! 


if these societies contain a clause which 
the holder 
rules and 
amendments to the 
the time, or 
sary to ] 


prescribes that 
} 


S shall abide 


Vv all laws, requirements, or 
Same I 

which it may beco 

vide by 


the supreme 


nadequate 
In I n the face 
justify them in 
pay higher r: 
to 
thousands of 
“But the 
York, in a 


compelling 1 
ites rather than al 
zo down to 
members. 

Supreme court of 
decision handed down No- 
vember 23, takes the position, as re- 
ported, that ‘a contract of insurance 
cannot be changed by any act of the 
Gefendant’s that the provision § in- 
serted in the certificate of membership 
to which reference has been made 
would not justify a subsequent amend- 
ment upon the insured, whereby single 

(Continued on page 5.) 
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ACTUARY FOR JOHN HANCOCK. 





L. H. Howe Succeeds Late W. S. Smith 
With Boston Company—Long a 
Trustworthy Officer. 





The John Hancock Mutual Life of 
Boston announces that its Board of Di- 
rectors have elected L. H. Howe, here- 
tofore assistant actuary to the position 
of actuary, succeeding the late William 
S. Smith. 

Mr. Howe was born in Charlestown, 
(Boston) in 1872. Following his gradu- 
ation from the schools of that city, in 
1889 he entered the service of the John 
Hancock Mutual as a clerk in the home 
oftice. Shortly afterward he was sent 


to Chicago to enter the company’s 
agency there. In 1891 he returned to 


the home office, entering the actuarial 
department, which at that time was in 
charge of Mr. Woodward, ana fias re- 
mained in that department ever since. 

When the late Mr. Smith joined forces 
with the John Hancock in 1894, he se- 
lected Mr. Howe as his right hand man, 
in which capacity he has remained with 
ever increasing influence and efficiency. 
During the latter years Mr. Smith lean- 
ed greatly upon the judgment and skill 
of his younger associate who was, in 
a large measure, his pupil and protege. 

In February 1909 Mr. Howe was for- 
ma'ly recognized by the Board of Di- 
rectors in his appointement as assist- 
ant actuary, and he now very naturally 
succeeds to the honored post of his late 
chief. 

At the home office, Mr. Howe is re- 
.garded as a thoroughly practical actu- 
ary, well versed in essentials of his 
profession and possessing a knowledge 
of a most comprehensive nature per- 
taining to principles and practices of 
life insurance. Having grown up with 


the company he is familiar with its 
most intimate affairs and ho better 
testimony as to his loyalty can be given 


than the fact that though but a young 
man he has served the John iiancock 
for twenty years. In temperament, train- 
ing and adaptability Mr. Howe is the 
best selection his company could make 
for the position and that the.future will 
find him among the leaders of his pro- 
fession there can be no question. 





“DESPOILED BY LITIGATION.” 








Life Insurance Protects Estates—Fur- 
nithes A Will That No Man 
Can Break. 
In a recent issue, Mutual Interests 


calls attention to the manner in which 
large estates are despoiled by litigation, 
at the same time emphasizing the fact 
that life insurance furnishes a will that 
no man cap break. We quote as fol- 
lows: 

“On the 27th of October, 1909, in Jus- 
tice Truax’s court, New York City, 
forty-one lawyers sat awaiting the dlis- 
position of a motion regarding the dis- 
tribution of the estate of the late Dan- 
iel C. Kingsland. This was only a part 
of the lawyers interested in the case. 

“When a poor man dies his estate is 
easily settled. If it consists of a poucy 
of life insurance, that means cash in 
pank to be distributed without question 
according ty the terms of the contract. 
There will be no litigation and no delay 
in payment. The rich man _ cannot 
xnnow beforehand what the distribution 
of his estate will involve. He may em- 
ploy the ablest legal talent to draw his 
will, and yet expensive litigation may 
ensue, even though the will may with- 
stand the assaults made upon it. Sam- 
uel J. Tilder was one of the greatest 
of American lawyers, but his own will, 
drawn by himself, was overthrown in 
court after leng litigation. Charles T. 
Yerkes, the great street-road magnaie, 
left an estate supposed to amount to a 
£00d many millions. All -manner of 
legal disputes arose _ shortly after his 
death, and for years the litigation has 
continued, involving vast expense and 
untold loss to the estate. Within a fow 
cays the hope has been’ expressei, 
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though not semasieiniiaine. that a 
small remnant may be saved for the 
widow and heirs, a question which only | 
a few months ago was a matter of 
grave doubt. 

“Daniel C. Kingsland died in 1873. He 
left an estate valued at $2,000,000, prac- 
tically all in cash. The whole amount 
was to go to his son but subject to the 
provision that if the latter died with-| 
out issue, the estate was to be distribut- 
ed among the nieces and nephews of 
the deceased. The son died without is- 
sue on the 30th of May, 1906, and the 
carnival of litigation began. For more 
than three years it has gone on merrily. 
A year ago the court decreed a distribu- 
tion, but four of the heirs appealed. At 
the hearing recently the court ordered 
the immediate distribution of the estate 
on condition that the appeals referred 
to be withdrawn. This may or may 
not be done; but the court suggested 
that the lawyers in the case might get 
their fees ai once. Ne statement has 
been made as to how much of this $2,- 
000,000 estate will be required to meet 
the expense of the long litigation, and 
{o pay the tees of over forty eminent 
lawyers, but the incident illustrates the 
uncertainties that attend the legal dis- 
iribution of an estate. 

“There is one portion of every man’s 
cstate that goes immediately to the per- 
son to whom the decedent intended it 
should go, and that is the proceeds of 
his life insurance. The life insurance 
policy specifies the manner in which 
the money is to be distributed, and that 
contract is binding upon heirs and 
courts alike. It is a will that no man 
can break, and it is always cash in 
bank.” 





JOINS PRESIDENTS ASSOCIATION. 





Provident Savings Life Admitted To 
Membership—Jesse R. Clark on 
Executive Committee. 

A recent addition to the membership 
of the Association of Life Insurance 
President is the Provident Savings Life, 
of which E. E. Rittenhouse, formerly 
Insurance Commissioner of Colorado, is 
president. 

Since resuming the writing of new 
business on August 1, the Society has 
been admitted to do business in Ohio, 
Michigan, Illinois, Colorado, Missouri, 
Louisiana and North Carolina, and ar- 
rangements are under way for entering 
two or three other States immediately 
after the opening of the new year. 

Jesse R. Clark, president of the Union 
Central Life, succeeds Thomas A. Buck- 
ner, vice-president of the New York 
Life, resigned, as a member of the Ex- 
ecutive Committee of the Presidents 
Association. 





INSTALMENT INSURANCE. 





Reports from abroad a few weeks ago| 
told of a step-father who had dissipated 
some $300,000 of a fortune left to his 
step-daughter by her father. One of the} 
trustees to the estate from which the 
money was derived stated that the 
girl’s share had been given to her some 
taree years ago, at which time she be- 


came of age, and that if she had lost 
the money it was through no fault of 
theirs. 

Very true! The fault lay with the 


husband and father, who failed to ap- 
preciate the fact that as a rule women 
have not had experience sufficient to 
warrant their handling large amounts 
of wealth with any degree of safety. 
This instance, in common with thon- 
sands of others, emphasies the value of 
instalment or, better still, monthly in- | 
come insurance. 





Robert H. Jessup, for a number of 
years district manager of the Mutual | 
Benefit Life, at Scranton, has resigned | 
to take effect January 1, 1910, after| 
which time he wil] become identified 
with The Dean Alvord Co. of this city, 
having cnarge of investments in New 
York realty. 


December 23, 1909. 





We want AGENTS TO KNOW that there is no good reason 
why they should not be making BIG MONEY 


A TIP 





. Make a contract with the Big 
JAMES PERRY AGENCY 
of the 


PRUDENTIAL INSURANCE CO. 


20 Vesey Street, New York 
AND SELL 


what the public want, the POPULAR LOW COST POLICIES, and 
best of all, the New Monthly Income Policy 











1894 1909 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


UNEQUALLED IN SPLENDID ACHIEVEMENT 
Management Economical Growth Unparalleled 
Security of Every Policy Guaranteed by Deposit With the State 

of Indiana 
Assets Dec. 31, 1908, $7,378,853 
RECENT GAINS 


Surplus, $860,562 


Admitted Assets Surplus 
1906—$1, 226,696 $74,309 
1907 —-$1,001 ,409 $27,775 
1908—— $1,023,700 $153,161 


UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 


Liberal Commissions Renewals on New Plan Contracts Direct With Company 
Address All Communications on Agency Matters to 
CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 











] NSURANCE MEN will Note the signifi- 
cant increase in The Northwestern’s 
new business during the past four years. 
IMPORTANT FACTS felating to this 
business are shown by the following per- 


The Northwestern 
Mutual Life Insurance Co. 





centages: 

of Milwaukee Expenses Mortality Interest 

1905 12.15 67 4.73 

GEO. C. MARKHAM, President 1906 11,76 59 4.72 

A. 8. HATHAWAY, Secretary 1907 11.81 58 4.76 

1908 10.76 59 4.84 
N:w Busioess Paid-For wit iso ble of eas demonstration that 
1905 s : ; $90,334.038 ingur ein ra rn is the a mpany to 
1906 © - e 93,563,452 with its ‘Divik a Topuione 8 got » A) 
1907 x ‘ > 102,233,634 pty ys Options, "Op yptions r§ Settlement 
1908 ae 109,773,709 me Partnership and Corporation In- 


Each year larger than any in the wae "Dts information or an Agency, 
previous history of the Company. a 
H. F. NORRIS, 


Commenced Business 1858. Superintendent of Agencies. 

















THE MUTUAL LIFE 


Insurance Company of New York 


OLDEST STRONGEST 
IN IN THE 
AMERICA worRrenD 


- 


Largest Marsin of Aanote i in Exeoss 
of Legal Liabilities. 

No Company More Economically 
Managed to-day. 

No other company has, by increas- 
ing its scale of annual dividends four 
years in succession (1906, 1907, 1908, 
1909), reduced premium payments so 
rapidly. 





For terms to weve wae shtinen: 
GEORGEjT. DEXTER, 2nd Vice President 


34 Nassau Street New York, N. Y. 

















December 23, 1909. 








HEADS AGENCY DEPARTMENT. 





Will T. Smith, Sec’y United States An- 
nuity and Life Now Associated With 
Cleveland Life. 





William H. Hunt, president of the 
Cleveland Life announces the appoint- 
ment by his company of Will T. Smith, 
formerly of Des Moines, Ia., as Agency 
Manager at the home office, a position 
which he assumed on December 15. In 
a letter to The Eastern Underwriter, 
referring to the appointment, Mr. Hunt 


says: 
“Mr. Smith comes to us _ highly 
recommended, ripe with experience, 


equipped with all the necessary quali- 
fications to do just what this company 
desires to have done, viz.: a good vol- 
ume of legitimate paying business, sold 
on proper businesslike lines.” 

The new Agency Manager of the 
Cleveland Life has spent thirty years 
in life insurance work, practically all 
in the State of Iowa. For several years 
he was home office special agent of the 
Equitable Life of Iowa, and later, un- 
til about a year ago, superintendent of 
agencies for the Des Moines Life. Mr. 
Smith states that in all his long ex- 
perience he has not been connected 
with other than legitimate life insur- 
ance; that his education has been along 
lines of conservatism, his belief being 
that life insurance “must be bought and 
sold for one hundred cents on the dol- 
lar, free from all kinds of special con- 
tracts, bond propositions or stock job- 
bing alliances.” 

The directors and officers of the 
Cleveland Life aim to make the insti- 
tution a credit to their home city and 
its operations national in scope. 
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methods of men of large means. 
their methods of doing business. 
to refresh your memory, the pamphlet 


1000...... -- $10.00 100.. 


Approaching Large Prospects 
“Many small agents do not sufficiently familiarize themselves with the affairs and 


It is difficult for them to think in their terms, to understand 
BEFORE YOU 


“DO RICH MEN NEED LIFE INSURANCE? ”—©Pwanp A. woovs 


The pamphlet referred to, by Mr. Woods, who is one of the largest writers of large policies: 
is published by The Eastern Underwriter and may be obtained at the following prices : 


Address THE E ASTERN U NDERW RITER 


APPROACH A LARGE PROSPECT, read over 


105 William Street, New York City 








“Tell me the old, old story” 
Call on 


and hear the new story. 





THE NEW STORY 


agents, I am sure, would like a New Story to tell to their clients. 
ABNER E. BROWN, Manager 


FIDELITY MUTUAL LIFE INSURANCE COMPANY 
261 BROADWAY, 


may be all right, but many life 


NEW YORK CITY 











Northwestern in Philadelphia. 
The desirable general agency of the 
Northwestern Mutual Life at Philadel- 
phia which has been open for several 
years has been filled by the appoint- 
ment of Fansler and Hoffman as gen 
eral agents. 

T. L. Fansler comes from Chicago, 
where he has long represented the com- 
pany as special agent, in fact he is said 
to be the oldest special in the service 
of the Northwestern. He has been 
prominently identified with life insur- 
ance affairs in the West, being presi- 
dent of the Chicago Life Underwriters 
Association. 

Louis Hoffman, junior member of the 
firm, has for many years been in charge 
of the Philadelphia office as cashier. 


The combination should be a good one. 


"Equitable Manager a at "Baltimore. 





W. A. Danner, manager of the Equi 
table Life’s Virginia and North Caro 
lina Agency with headquarters at Rich- 
mond, will on January 1 become man- 
ager for the Society at Baltimore. Sev- 
eral of his present staff will accompany 
him. 





Its Freedom Curtailed. 





Following an examination by the In- 
surance Department, the license of the 
Heralds of Liberty to do business in 
Virginia has been revoked. It is the 
contention that the concern is not a 
fraternal beneficiary association within 
the meaning of the law defining such. 
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CHANGES DIVIDEND PAYMENTS. 





New York Life To Use Anniversary 
Dates—Instalment Values 
Increased. 





Since the introduction of its present 
annual dividend policy it has been the 
custom of the New York Life to pro- 
vide in all such policies issued in Jan- 
uary, February and March of each 
year, for the payment of dividends on 
March 31 and not on the anniversary 
of the policy. 

The company now announces that 
hereafter policies issued during the 
first quarter of the year in the United 
States and Canada, like those issued 
throughout the rest of the year, will 
provide for the payment of: dividends 
on the policy’s anniversary, the first 
dividend payable at the end of the sec- 
ond policy year. 

Instalment Values Increased. 

Instalment values incorported in 
policies of the New York Life are based 
upon an earning rate of interest at 
three per cent. Beginning with Janu- 
ary 1, 1909, all policies issued thereafter 
will provide for the payment with each 
instalment of such excess interest over 
3 per cent. as the company may from 
year to year apportion to such policies. 





Travelers’ Leaders. 





The ten leading offices of the Travel- 
ers in new paid-for life business from 
January 1 to December 1,1909,are: New 
York, Cleveland, St. Louis, San Fran- 
cisco, Richmond, Albany, Pittsburg, Los 
Angeles, Chicago and Hartford. 





Agency appointments in New Jersey 
during the past week, are as follows: 


N. S. Brew- 
F. H. 


Massachusetts Mutual, J. 
ster, Jr., Lakewood; Travelers, 
Waite, Oradell. 








For Company _ Official, 


General 


Agent 


or Solicitor 





AG ENCY 





Agency Arguments 
Ways to Success. 
Study Human Nature. 


Best Way to Save. 
Objections to Life Insurance. 


Advice to Young Agents 


Insurance on Life of Another 
Relationships—Pecuniary Interest. 
Collective insurance 
Annuities 
Deferred, Survivorship, and Joint. 


Mortality Tables 
Scientific Basis. 
Northampton Mortality. 
Old Equitable Society. 
American Mortality. 
Illustrations. 





ARGUMENTS 


PART 1.—AGENCY ARGUMENTS 


Insurance for Bachelors, Men of Means, Debtors 
and Creditors, Partners, Women and Others. 


How Much Insurance Should A Man Have 


First Impressions—Business Methods. 


PART 2.—PRINCIPLES OF LIFE INSURANCE 


PRINCIPLES OF 
LIFE INSURANCE 


By HENRY MOIR, F.F.A., F.LA. 


Premiums 


Appreciating the need existing for a plain, untechnical work that will post the ambitious life insurance man as to the essential 
principles of underwriting, and more particularly supply him with information that will enable the securing of signatures on the 
application blank is responsible for the publication of “ AGENcy ARGUMENTS AND PRINCIPLES OF Lire INSURANCE.” 

The author has long been in touch with conditions in the field, in addition to being one of the foremost actuaries. 
is comprehensive is shown by the following : 


a Options 


Equities Between Classes. 


Limited Payment. 
Term. 
Endowment. 
Special Forms. 


tions 


Family History. 
Occupation, 
Residence. 


Speculation and Fraud. 
Methods of Treating Sub-Standard Risks 


| Rating Up. 
| Lien Method. 


Other Restrictions. 


General Remarks. 


Continuous Instalments. 
Cost and Selling Prices. 


Sub-Standard Risks and Hazardous Occupa- 


Personal Condition. 


Reserves and What They Stand For 
Mathematical Equivalents. 
| | Insurance Without Reserves 
| | Disappointed Old Age. 
Statistical Arguments 
Assessment Insurance. 
Reserves and Surrender Options 
Surrender Charge. 


Price Substantially Bound In Cloth, $1.00 


Address THE EASTERN UNDERWRITER, 105 William St., New York City 


pain Up Insurance. 

Extende 

Objections to Extended Insurance, 
Loans. 


Dividends and Their Sources 
Mutual Principle. 
Non-participating. 

Three Per Cent. Valuation. 
Contributions to Surplus. 
Fluctuations in Surplus. 
Annual! Dividends. 


Supervision 
Principles. 
Stock Sales. 
Annual Statements 
Income and Disbursements. 
Assets and paeeeenios. 
Policy Exhit 
Gain and Loss Exhibit. 
Comparisons 
Public Confidence. 
Misleading Statements. 
Ratios. ; 
Misrepresentations. 


| Definitions of Words 


Special Prices For Quantities 


That the work 


d Insurance. 


'Dit. 














MUTUAL BENEFIT DIVIDENDS. 





Heretofore Good Record of The Com- 
pany To Be Continued During 


Coming Year. 





The staid old Mutual Benefit Life has 


Age 

at - — 
Issue 1900 
31 $2.35 $2.45 
22 2.39 2.49 
23 = 2.48 2.53 
24 2.45 2.56 
25 2.50 2.61 
26 2.54 2.66 
27 2.58 2.71 
28 2.63 2.77 
29 ° 2.68 2.82 
30 2.72 2.87 
31 2.77 2.92 
$2 =. 2.84 2.99 
33 ~—s2.89 3.06 
34 2.96 3.13 
35 06=—s 3.02 3.21 
36 0=— 33.09 3.28 
37 3.17 3.39 
$8 3.26 3.48 
29 3.35 3.58 
4) 3.45 2.68 
41 3.55 3.81 
42 3.65 3.92 
S ‘Bar 4.05 
44 3.89 4.20 
45 4.03 4.36 
16 4.19 4.52 
47 4.35 4.71 
48 4.51 4.90 
19 4.73 5.13 
50 84.94 5.37 
51 5.18 5.62 
52 5.44 5.91 
53 56.73 6.22 
i4 6.04 6.54 
5 6.38 6.91 
io =: 6.74 7.30 
57 «67.18 7.71 
58 7.58 8.17 
59 8.05 8.66 
60 8.56 9.20 
61 9.12 9.80 
§2 9.72 10.42 
63 10.40 11.13 
64 11.12 11.86 
65 11.91 12.69 
Ot 2.77 13.57 
67 3.70 14.52 
6S 14.71 15.56 
69 15.83 16.69 


Age 

at — 
Issue 1{X)) 1808 
21 $2.41 $2.66 
22 «2.45 2.69 
23 2.49 2.74 
24 2.52 2.79 
25 «2.56 2.83 
26 862.61 2.87 
27 2.65 2.93 
28 2.69 2.97 
24 2.74 3.03 
30 = 2.78 3.07 
31 2.84 3.15 
32s 2,89 3.21 
3360—s« 2.95 3.28 
34 3.02 3.34 
55 3.09 3.43 
36 0=— 3.15 3.50 
7 $3.22 3.58 
Be Ts 2.67 
39 3.39 3.7 
40 3.50 3.89 
41 3.59 3.99 
42 3.70 4.12 
43 3.82 4,24 
44 3.95 4.38 
45 4.08 4.53 
16 4.24 4.70 
47 4.39 4.87 
{8 4.56 5.06 
4¢ 4.78 5.29 
50 4.98 5.52 
51 5.22 5.76 
52 5.47 6.03 
53 ~=5.76 ms) 
54 6.07 6.66 
55 wt) 7.00 
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already announced its 


payable 


$1,000 insurance. 
Ordinary Life, 


THE EASTERN UNDERWRITER 





December 28, 1909. 





in 


Twenty 


“a “dividends 
1910, on three per cent. 
reserve policies issued since January 1, 
1900, the amounts given being for each 
Dividends payable un | 
Payment Life 
Twenty and Thirty-Year Endowments 


respectively are are follows: 


Ordinary Life. 
ISSUES OF 
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9.91 
10.49 
11.12 
11.80 
12.54 
13.31 
14.18 
15.10 
16.08 
17.14 
18.27 
19.48 


Twenty-Payment Li 


1f5 
$3.18 
3.23 
3.29 
3.35 
3.40 
3.46 
3.53 
3.59 
3.66 


1005 


$2.75 
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6.38 
6.67 
6.99 


799 
4.00 


7.70 
8.99 
8.51 
8.96 
9.44 
9.97 
10.52 
11.42 
11.78 
12.46 


969 


14.02 
14.89 
15.83 
16.82 
17.87 
18.98 
20.16 


1904 


SOc Nw Re HR oo O11 00 


NN HONMNEWHSOSOURQM Awe 
mR COWS S 


> SEO ON ST On ee ee ee em CO GO co OO CO CO 0 BO OO 
DP 


ISSUES OF 


105 
$3.46 
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1/2 
$4.37 
4.44 
4.53 
4.61 
4.69 
4.79 
4.89 
4.97 
5.07 
5.17 
5.29 
5.40 
5.51 
5.65 
5.78 
5.92 
6.05 
6.20 
6.37 
6.55 
6.73 


6.92 


1901 
$3.22 
3.29 
3.39 
3.46 
3.55 
3.64 
3.75 


Ore -I he 
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10.17 | 
10.64 | 
11.13 
11.66 
12.20 
12.80 
13.41 | 
14.06 | 
14.77 | 
15.50 | 
16.27 | 
17.68 

17.92 

18.81 | 
19.75 

20.75 | 
21.85 | 
23.02 


1900 





7.39 




















56 36.77 8.65 9.29 11.21 12.46 
87 7.16 7.80 8.45 9.09 9.74 10.40 11.04 11.67 12.31 12.94 
58 7.60 8.26 8.92 9.59 10.25 10.90 1155 12.19 12.83 138.46 
59 8.05 8.73 9.41 10.09 10.7 11.42 12.08 12.73 13.37 13.99 
60 8.57 9.27 9.96 10.66 11.33 12.01 12.68 13.32 13.96 14.59 
61 9.14 9.86 10.57 11.27 11.96 12.65 13.32 13.97 14.60 165.21 
62 9.74 10.48 11.20 1192 12.62 13.31 13.99 14.64 15.27 15.87 
3 «610.41 31.16 11.91 12.63 18.35 14.04 14.71 15.37 15.99 16.58 
64 11.12 11.88 12.64 18.39 14.11 14.81 15.50 16.14 16.74 17.31 
65 11.91 12.70 13.48 14.23 14.96 15.67 16.34 16.97 17.56 18.99 
66 12.77 13.58 14.38 15.14 15.88 16.58 17.24 17.85 18.41 18.94 
57 «6©613.70 §=14.53 15.33 16.11 16.85 17.54 18.18 18.77 10.32 19.83 
68 14.74 15.58 16.40 17.17 17.91 18.59 19.21 19.78 20.32 20.82 
69 15.83 16.69 17.52 18.29 19.01 19.67 20.28 20.83 21.37 21.88 
70 17.04 17.91 18.72 19.48 20.18 20.82 21.42 21.98 22.52 23.03 
Twenty-Year Endowment. 
— ISSUES OF 
Issue 1909 _:1908 1907 1906 1905 1904 1903 1902 101 1900 
81 $2.53 3.08 $3.65 $4.24 $4.87 $5.52 $620 $6.90 $7.64 $8.40 
22 2.58 3.12 3.69 4.28 4.91 5.55 6.23 6.94 7.67 8.44 
23 = 2.60 8.15 3.72 4.32 4.94 5.58 6.26 6.96 7.70 8.47 
24 2.64 3.19 3.76 4.36 4.98 5.62 §.30 7.00 7.74 8.50 
25 2.67 3.22 3.7 4.38 5.00 5.65 6.33 7.03 7.76 8.53 
26 «62.70 3.25 3.81 4.41 5.03 5.68 6.35 7.06 7.79 8.56 
27 2.75 3.29 3.86 4.46 5.08 5.73 6.40 7.11 7.84 8.61 
25 2.79 3.33 3.90 4.50 5.12 §.77 6.44 7.15 7.88 8.64 
£9 = =2.83 3.38 3.95 4.54 5.16 5.81 6.48 7.19 7.92 8.69 
30 62.87 3.43 4.00 4.60 5.22 5.85 6.53 7.23 7.96 8.73 
$1 2.94 3.49 4.06 4.66 5.28 5.92 6.60 7.30 8.02 8.79 
32 862.99 3.54 4.10 4.70 5.32 5.97 6.64 7.35 8.08 8.83 
23 «3.08 3.58 4.16 4.75 5.37 6.02 6.69 7.39 8.12 8.89 
34 3.09 3.64 4.22 4.81 5.44 6.08 6.76 7.46 8.18 8.94 
35 $.17 8.72 4.28 4.88 5.50 6.16 6.83 7.53 8.26 9.01 
36 63.28 3.77 4.36 4.95 5.58 6.22 6.90 7.59 8.32 9.08 
$i 0 3.81 3.87 4.44 5.04 5.66 6.31 6.98 7.68 8.42 9.17 
38 3.39 3.94 4.52 5.12 5.74 6.40 7.07 7.77 8.49 9.26 
39 3.47 4.03 4.60 5.20 5.83 6.48 7.16 7.86 8.58 9.35 
4 3.56 4.12 4.7 5.30 5.93 6.58 7.26 7.97 8.69 9.45 
4| 3.65 4.21 4.78 5.40 6.03 6.69 7.36 8.07 8.79 9.56 
420 3..75 4.32 4.90 5.50 6.14 6.80 7.47 8.18 8.91 9.67 
13 3.86 4.44 5.02 5.63 6.27 6.93 7.62 8.31 9.05 9.81 
44 4.00 4.57 5.16 5.78 6.42 7.08 7.76 8.47 9.20 9.95 
45 4.13 4.71 5.31 5.92 6.56 7.24 7.92 8.62 9.36 10.19 
46 4.28 4.86 5.47 6.10 6.74 7.41 8.10 8.89 ro 10.27 
17 4.44 5.02 5.64 6.27 6.92 7.59 8.28 8.99 9.71 10.45 
48 4.60 5.20 5.82 6.46 7.11 7.78 8.48 9.18 9. 89 10.63 
4% 4.80 5.42 6.04 6.68 7.34 8.02 8.71 9.41 10. - 10.86 
a) 5.01 5.62 6.26 6.90 7.57 8.24 8.93 9.63 10.3 11.08 
51 5.24 5.87 6.51 7.16 7.83 8.51 9.20 9.90 10.61 11.34 
ay 5.49 6.13 6.77 7.44 8.10 8.78 947 10.18 1088 1160 
53 «5.78 6.42 7.07 7.74 8.42 9.10 9.79 10.49 11.19 11.90 
54 6.08 €.73 7.39 8:06 8.73 9.42 10.12 10.81 11.51 12.22 
BA 6.41 7.07 7.74 8.42 9.10 9.79 10.47 11.18 11.87 12.57 
5f 6.78 7.45 8.13 8.81 9.50 10.19 10.88 11.57 12.26 12.95 
57 4.4% 7.85 8.54 9.23 9.32 10.61 11.30 11.99 12.68 3.37 
S 7.60 8.30 8.99 9.70 10.88 11.08 11.78 12.46 13.14 13.81 
59 =8.06 8.77 9.47 10.18 10.89 11.58 13.27 12.95 13.63 14.30 
60 8.58 9.30 10.02 10.73 11.48 1214 12.83 3.5 14.18 14.88 
Thirty-Year Endowment. 
~% ISSUES OF 
Issue 1909 1908 _1907___—«:1906 1905 1904 1903 1902 1901 1a 
21 $2.43 $2.71 $3.02 $3.33 $3.65 $3.99 $4.34 $4.71 $5.09 $5.49 
22 2.46 2.75 3.05 3.35 3.68 4.02 1.38 4.74 5.13 5.52 
23 2.50 2.79 3.08 3.39 3.72 4.05 4.41 1.78 5.16 5.56 
24 2.53 2.81 3.11 3.43 3.76 4.09 4.44 4.81 5.20 5.60 
25 2.57 2.85 3.16 3.47 3.79 41.13 4.49 4.86 5.25 5.65 
26 2.62 2.90 3.21 3.53 3.85 4.19 4.55 4.92 5.30 5.70 
27 2.64 2.93 3.23 3.55 3.87 4.22 4.57 4.94 5.33 5.73 
8 2.70 2.98 3.29 3.61 3.93 4.27 4.63 5.00 5.39 5.79 
29 2.73 3.01 3.32 3.64 3.97 4.32 1.67 5.04 5.43 5.85 
so 6 6s 3.08 3.38 3.70 4.08 4.38 4.74 5.12 5.51 5.91 
31 2.82 3.12 3,43 3.75 4.08 4.43 4.79 5.17 5.56 5.98 
52 = 2.90 3.19 3.50 3.83 4.16 4.51 4.88 5.26 5.65 6.05 
} 2.93 3.23 3.55 3,88 4.21 4.57 4.93 5.3 5.71 6.11 
$4 3.00 2.30 3.61 3.94 4.28 4.63 5.01 5.39 5.79 6.20 
35 3.08 3.38 3.70 4.03 4.37 4.74 5.11 5.50 5.89 6.30 
36 3.14 3.44 3.77 4.11 4.45 4.81 5.18 5.57 5.98 6.39 
oT 3.21 8.53 3.85 4.19 4.54 4.90 5.29 5.68 6.08 6.51 
38 3.29 3.61 3.94 4.29 4.64 5 5.3$ 5.79 6.21 6.62 
39 3.38 3.70 4.03 4.38 4.75 5.12 5.51 5.91 6.33 6.76 
40) 3.46 3.79 4.13 4.4§ 4.86 5.24 5.63 6.04 6.46 6.90 
41 3.57 3.91 4.26 4.62 5.00 5.39 5.79 6.20 6.63 7.07 
42 3.66 4.01 4.36 4.74 5.12 5.52 5.92 6.35 6.79 7.23 
43 3.80 4.15 4.52 4.90 5.29 5.69 6.11 6.54 6.98 7.44 
44 3.92 4.27 4.66 5.04 5.44 86 6.28 6.72 7.18 7.63 
15 4.05 4.42 4.81 5.21 5.62 6.05 6.48 6.93 7.38 7.84 
46 4.20 4.59 4.99 5.40 5.82 6.26 6.70 7.16 7.61 8.08 
17 4.37 4.76 5.19 5.62 6.04 6.49 6.95 7.41 7.88 2 3 
48 454 495 538 582 6.98 6.73 7.20 7.66 814 8.62 
49 4.74 5.17 5.62 6.06 6.58 6.99 TAT 7.94 8.42 8.91 
50 4.94 5.40 586 632 6.7 7.27 8697.76 834 8.74 9.23 
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December 23, 1909. 








NOT WITH THE BANKERS. 





Solicitors Whose Licenses Were Révck- 
ed For Misfepresentation With 
Cther Institutions. 





In regard to the investigation of 
agents operating in Nebraska by the 
Insurance Department of that State, 
and the subsequent revocation of their 
licenses because of misrepresentation in 
selling of life insurance, President W. 
C. Wilson of the Old Line Bankers Life 
of Lincoln, in a letter to The Eastern 


Underwriter states that not one in the - 


list was in the employ of his company 
when the charges were made, nor were 
they for weeks or months prior thereto. 

His company refused to be drawn into 
the controversy, contending that the 
practices alleged were in violation of 
their rules, and that all or most of the 
men were in the service of other com- 
panies. For this reason the Bankers 
Life took no part in the proceedings 
either directly or through counsel. 

President Wilson is opposed to the 
sale of life insurance by misrepresenta- 
tion, and would not countenance such 
action upon the part of the field men 
of the Bankers Life. 


THANKS FOR THOMAS F. RYAN. 





Board of Directors Acknowledge Ser- 
vice Rendered By Well Known 
Financier. 





At the regular meeting of the board 
of directors of the Equitable Life As- 
surance Society held last Friday a re- 
solution was adopted thanking Thomas 
F. Ryan for purchasing more than half 
of the stock of the society during the 
insurance investigation of 1905 and 
enabling the policyholders to elect 
twenty-eight of the fifty-two directors. 
Mr. Ryan’s stock was placed in a vot- 
ing trust composed of ex-President 
Cleveland, Morgan J. O’Brien and 
George Westinghouse, which trust does 
not expire until the middle of next year. 

Mr. Ryan recently sold his stock to 
J. Pierpont Morgan, thus terminating 
his only stock connection with life in- 
surance companies. 


WESTERN STATES LIFE. 


Formation of New San Francisco Com- 
pany Well Under Way—Officers 
and Directors. 





Pratt & Grigsby, who are organizing 
the Western States Life of San Fran- 
cisco, announce that matters are pro- 
gressing satisfactorily with the com- 
pany. 

At a meeting of the board of direct- 
ors, held December 8, the following 
were added to its membership: George 
W. Peltier, of Sacramento,vice-president 
and manager of the California National 
Bank; Rt. Rev. W. H. Moreland, Bishop 
of Sacramento; James J. Hight,of Han- 
ford, assistant cashier of The Old Bank. 

It is propesed to increase the Board 
of Directors to 25, the additional mem- 
bers being selected from stockholders 
in various sections of the State, in or- 
der to give each section adequate rep- 
resentation. 

Speaking of the personnel of the com- 
pany, Mr. Grigsby says: 

“Arthur R. Briggs, president, has 
been a power in public service as weil 
as in banking circles in this State for 
nearly two score years. For nine years 
he served in the Land Department of 
the Bank of California, during which 
time he was never required to give a 
personal bond. His subsequent long 
term of service at the head of the vcal- 
ifornia State Board of Trade, has given 
him an intimate acquaintanceship with 
the most influentiai men in every town 
and hamlet in this State. He is a man 
of means and large responsibility and 
has evidenced his confidence in the fu- 
ture of the Company by filling out the 
first subscription blank for 250 shares 
at $20, and handing in his check for 
$5,000 in payment therefor. 

“Otto Irving Wise, second vice-pres- 


ident and general counsel, is the most 
prominent Hebrew attorney in San 
Francisco. He has been practicing in 
this city many years,has had a wide ex- 
perience in insurance matters, and is 
unusually influentialnot only among his 
own people who form an important ale- 
ment of the local population, but is a 
man of recognized means and affairs. 
“G. Howard Thompson, director, is 
and has for many years been at the 


head of the Land Department of the 
Bank of California. 
“Harry D. Loveland, director, is a 


member of the State Railroad Commis- 
sion is a man of wide influence in finan- 
cial and business éiréles of this for 
many years. 

“Dr. Henry Gibbons, Jr., Mediéal Di- 
rector, is Dean of the Lane Hospital, a 
member of the faculty of Stanford Uni- 
versity, and is of high standing in the 
medical societies. He resigns an ap- 
pointment as referee for the Mutual 
Benefit of Newark to accept this ap- 
pointment with us. 

“Drs. Morton R. Gibbons and Henry 
Walter Gibbons, Associate Medical Di- 
rectors, are sons of Dr. Henry Gibbons, 
Jr., and are associated with him in of- 
fice practice. Both have had extensive 
experience as insurance examiners. 

“Arthur Lockwood, the Company’s 
secretary, comes to us from. the 
Bank of California,where for something 
like twenty or thirty years he servcd 
in a confidential capacity.” 


MISSION (S) AND COMMISSIONS. 





The life insurance solicitor who for- 
gets himself—forgets his commissions 
—is the one who is successful, not only 
to-day, but permanently. The Agent 
who forgets his commissions is the one 
whose commissions will be the largest, 
says the Prudential Record. Commis- 
sions will take care of themselves. They 
will follow as surely as you get busi- 
ness; but to have them constantly iu 
mind is certain to detract from the ef- 
fectiveness of your canvass, for this 
commercialism that is coursing through 
your veins will be reflected in your eye, 
your expression, and your manner, and 
will be detected by your prospect in 
spite of any attempt to conceal it. 

The thinking, discriminating, intelli- 
gent, and conscientious Agent who 
studies his business and the needs of 
his clients, and makes a profession of 
his calling, will always command re- 
spect and business. 

If the lawyer, while pleading for the 
rights of his client, cannot forget his 
fee, he will not make a good impres- 
sion on the jury. 

If the doctor, while at the bedside of 
a patient, has in mind only his fee, he 
will do a poor job of curing, and if we 
life insurance men, when assisting and 
advising our clients in a matter involv- 
ing the future support of their wives 
and children, have constantly in mind 
what we are to get out of it, our 
thoughts will be read and our influence 
lost. 











(Continued from page 1.) 


assessments were largely increased be- 
yond the rate fixed by the contract. 

“One may well imagine what would 
have happened to such fraternal insur. 
ance orders as the Royal Arcanum, the 
Independent Order of Foresters and 
others which could be named, had such 
a law been applied to them in the 
course of their life-saving rate-raising 
processes in the past. If the decision 
in question should become the law of 
the land, by being upheld by the Su- 
preme Court of the United States, it 
would simply mean that some of the 
fraternals would have to do just what 
they long ago ought to have done, make 
sure that their rates of assessment 
were high enough to insure lives by 
some accepted standard of estimate. 
The sooner they put themselves in that 
impregnable position the better it will 
be for six or seven million people who, 
with those dependent on them, are most 
vitally interested.” 





THE EASTERN UNDERWRITER 





STUDY AND WORK. 





I know of no line of endeavor in 
which adaptability to one’s surround- 
ings is at a greater premium than in 


life insurance soliciting. The whole 
question of success is largely one of 
adaptability. If a man is not willing 


to make the sacrifices necessary to suc- 
ceed, if he cannot fit himself to the busi- 
ness and feel easy in the harness; in 
other words, if he is not adapted to 
field work by nature or by training, 
the best thing for him to do is to get 
out and try some other line. It is no 
kindness to himself to stay, says 
Thomas A. Buckner, vice-president of 
the New York Life. 

But there are few, if any, such people 
in this agency force. The vast majority 
aré gifted with exceptional insurance 
ability. The measure of your advance- 
ment and your personal emolument 
rests to large extent oh your faculty 
for adapting yourselves to the exigencies 
of the business. To be a good insur- 
ance man one must first, last, and all} 
the time, do two things. He must] 
Study and he must Work. He must 
study the business, not on its technical 
or scientific side, but enough to master 
its basic, rudimentary principles in or- 
der to discuss them with fair intelli-| 
gence. He must study his own com- 
pany to know its history, its methods 
of operation, its points of superiority. 
He must study rival companies just a 
little, but not enough to be drawn into 
fruitless controversies. He must study 


his policy forms, to be familiar with 
the salient points in each. He must 
study his client, always if possible 


ahead of the interview, to learn every- 
thing about him—his date of birth, oc- 
cupation, income, habits of life, hobbies, 
family and business_ responsibilities, 
etc., etc., in order to make his most 
intelligent and effective talk when it’s 
time to do so. And he should Study 
Himself. He should sit himself down 
and inspect himself, his record, the use 


he has made of his time, his opportuni- 
ties, his talents, his energies. And 
then the successful agent must buckle 
down to Work. There are no soft seats 
in life insurance. As I look down the 


line and call to mind the men who 
have and are making names for 
themselves in field work for the New 


York Life, the picture rises before me, 
invariably in each case, of a man who is 
Both a Student and a Worker. The 
two Attributes go Hand in Hand. 


P, R. R. Relief Fund. 

Since the formation of its Relief Fund 
Department in 1886, the Pennsylvania 
R. R. has paid out in »enefits a total of 
$27.150,636, or an average of $1,180,U0u 
a year for 23 years, Thesé payments 
emanate from an Employees organiza- 
tion and are not a part of the old age 
pension system operated by the corpor- 
ation. 








THE GREAT AMERICAN’S 
LIFE BOND 
AGENT’S CONTRACT 
With Monthly Salary 


Something entirely NEW in the 


agency line, securing the 











agent’s work as a 
Permanent Life Investment 
For Particulars Apply to 


THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 














Great Southern Life 


Began Business November ist, 


For agency contract, address 


HOUSTON, TEXAS 


CAPITAL AND SURPLUS (all fully subscribed) $1,000,000 
PAID-IN CAPITAL AND SURPLUS OVER 
1909. 


“Guaranteed Life iInsurance.”’ 


0. S. CARLTON, Vice-President, Chronicle Building, Houston, Texas 


Insurance Company 


$475,000 


Business confined exclusively to 








RE-INSURANCE 





guaranteed. 
907 Majestic Building 
DETROIT, MICH. 


desiring to sell, reinsure 


Correspondence solicited from Life Insurance Companies 
or 
I represent clients with ample capital. 


Strict Cc mnfidence 


merge. 


WILLIAM L. WHITE 


BONDS, INVESTMENTS 








extend over several states. 


Address, with record and references: 





* Scranton Life Insurance Co. 
wants a Strong Stock Mani to work 
out of the office “ Home-Office Leads 


The Company has prodaced nine millions of paid-for business in eighteen months. 
This is an unusual opportunity for a man with character and ability, who can demonstrate 
his record as a high-class producer of large contracts, as the Company was organized by 
the potential men in twenty of the largest corporations in Pennsylvania, whose influences 


JEFFERSON WALLACE, Sup't Agencies 
SCRANTON, PA. 











TWO BAD HABITS. 





There are two habits which fasten 
themselves on new men in the life in- 
surance business almost imperceptibly. 
The first is in the waiting habit—the 
habit of waiting for prospects to get 
ready to insure. The second is the one 
thousand dollar habit—the habit of 
writing one thousand dollar applications 
instead of larger ones. A combination 
of the waiting habit and the one thous- 
and dollar habit will spoil any man’s 
chances for success, says the Reliance 
Life Agency Bulletin. 

If a client puts you off from time to 
time because he has not the money to 
pay for insurance, have it out with him. 
Get down to a five hundred dollar poli- 
cy, quarterly, if necessary, and find out 
whether he has any money at all to put 
into life insurance. Find out whether 
he will give a 30 or 60-day note. If he 
cannot be handled on either, forget 
him; it is cheaper. More time is wast- 
ed pursuing prospects who have no 
money by new men than is spent on 
good material. That is the first serious 
mistake an agent usually makes. 

Now the one thousand dollar habit 
is often an accompaniment of success. 
Men who are making four thousand a 
year selling life insurance are often 
missing an opportunity to make five by 
selling one thousand dollar policies al) 
the time instead of three-quarters of 
the time, and two thousand dollar poli- 
cies the rest. 

It is doubtful if any agent really in- 
sures every client for all he could. Al- 
most every agent can increase his earn- 
ings very materially by always making 
a good fight for the largest possible 
amount. 





LIFE INSURANCE FOR YOUNG MEN. 

If I had my life to live over again I 
would insure it. I would begin at 
twenty-one. 1! would take a life policy 
for the benefit of my wife, or my mo- 
ther, or my sister, or somebody very 
near and dear to me. If I was poor, I 
would insure for $1,000 for that would 
take only $9 twice a year. Any young 
man could pay that much, and if he 
died young, the thousand dollars would 
help his mother or his wife or his sister 
so much. Funerals are expensive now 
adays, and a poor man can’t afford to 
die unless his life is insured. If a young 
man who is getting $50 to $100 salary 
does not spend anything for whiskey or 
cigars, he could safely take a policy for 
$3,000 and pay $27 twice a year. If he 
was twenty-five years old it would cost 
him only $30 semi-annually—not as 
much as his cigars. If his salary was 
$150 a month, he could afford $10 of it 
each month for insurance, and that 
would carry a policy of $5,000. What a 
blessing that sum would be to the wife 
or the mother or the sister. I know a 
young man who carries $10,000 for his 
father and mother. They are old and 
poor. He supports them out of his 
earnings, but fears he might die before 
they do, and then they would be help- 
less. If he outlives them, the policy 
becomes his own. 

Life insurance is the best savings 
bank in the world for a young man. He 
gets it so cheap. Now, here I am, old 
and poor, and am carrying only $2,000 
on my life, and it costs me $175 a year, 
and it is a hard struggle to meet the 
premiums. Too late, too late, but I 
must hold on till I whip the fight. Ill 
whip it sure if T hold on, for old Father 
Time is backing me. If I had begun at 
twenty-one or twenty-five, the premi- 
ums would have been about $49 and the 
dividends would have paid that long be- 
fore this. Heard a man say the other 
day that he paid on $10,000 for twenty 
years and now has a paid-up policy and 
draws dividends on it just like it was 
stock in a bank. I wish TI had done that 
when I was a young man. Wouldn’t ft 


be glorious if I had such a document 
for my wife and the girls? 
But, if a young man seriously objects 
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to make money by dying for it, let him 
take out an endowment policy for 
twenty or twenty-five years. It will cost 
him about twice as much, but he can, 
if he lives, walk up to the captain’s of: 
fice and call for his money, and do what 
he pleases with it. If he happens to 
die beforehand, his wife or his mother 
or his sister can draw it for him. Every 
young man should take out two poli- 
cies if he can, one for life and one on 
the endowment plan—one for others 
and one for himself. It is a comforta- 
ble thing for a man of forty-five to have 
a paid-up policy that is drawing divi- 
dends. It is still more comfortable for 
a widow or a sister or a child to inherit 
both policies if he should die before 
he expects to. 


Insuring one’s life for the benefit of 
others is the most unselfish act that a 
young man can perform. No selfish or 
thoughtless young man will doit. It is 
like looking death square in the face, 
but few young men will do it. It is the 
next thing to getting religion. It is a 
confession of mortality. But death is 
a fact, and if the young man will stop 
and think, he would take a business 
view of it and leave the religion out of 
the question. Let him ponder upon the 
fact that not half of the men at twenty- 
five live to be fifty—that half of his 
life has already gone, that the chances 
are against him, that he will leave 
somebody behind who has been depend- 
ent upon him and may suffer without 
him. Then, if he is a reasonable man, 
he must admit that he ought to insure 
his life while it costs so little, and not 
wait until it costs so much.—Bill Arp 
in Atlanta Constitution. 





“LL TAKE THE RISK.” 





So says many a man when solicited to 
insure his life, and the risk to his family 
of living without insurance is pointed 
out. He means that he will not insure, 
but he does not “take the risk’—as he 
seems to suppose. If the property were 
his own that the insurance is to cover, 
and if the loss would be in his case the 
risk should fall in, then he would take 
the risk. But as it is, he allows his 
family to take the risk by refusing to 
insure their property. 


In a general sense, a man’s right to 
himself and to his own services is un- 
questionable. But in so far as he has 
pledged his services to another, they 
are not his own any more than securi- 
ties pledged for payment of a loan are 
the borrower’s. They are his when he 
redeems them by paying his note, and 
not before. So a man who has a family 
has ipso facto, to speak in legal phrase 
—by that very fact, or doing—pledged 
his property, his services, for their sup- 
port. Every risk incurred upon his pro- 
ductive powers is a risk to his family 
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and not to himself, in the sense that | 
they, rather than he, would suffer or) 
lose by it. A man will die when his) 
time comes whether he is insured or} 
not. | 

In so far as a man’s family are depen- 
dent upon his labor, to that extent is 
he, in a moral sense, a debtor to them. 
He holds his ability to produce wealth | 
as a sacred trust, to be discharged fo, 
their benefit. We do not wish to press 
this in an offensive sense, but simply | 
show the bearing of life insurance upon | 
an obligation which all cheerfully rec- 
ognize. We appeal to the reader to say 
if we have not stated the case truly. | 

Do you take the risk when you refuse 
to insure? Would the loss whic’ the} 
absence of insurance would make fall | 
upon you in case your life should fail? 
Do you not use for other purposes less 
sacred the money which would, if you | 
insured, go to protect your family? On 
the other hand, do not your family car- 
ry the risk as long as you remain un- 
insured? Would not the loss be theirs 
in case of your death? 

We freely concede every man’s su-| 
perior interest in his own family, his su- 
perior affection for them, and the per- 
fect rectitude of his intentions. But it 
is a question of method—and there the 
insurance solicitor stands on firm 
ground, and must, in justice to the vo- 
cation he has underaken, press the logic 
of insurance upon both the judgment 
and the conscience. He sees the dan- 
ger more clearly than other men see 
it. He remembers some man who in- 
sured just in time to save his family 
from poverty; he recalls another who 
might have done so, but did not; he has 
seen the benefits of insurance in so 
many ways, that it becomes a sort of 
gospel to him, and he should be par- 
doned if he seems to urge it “in season 
and out of season.” It can hardly be out 
of season to urge a man to take such pre- 
cautions as the best business customs of 
the day approve to protect his family 
and his estate. 

If any one is willing “to take the 
risk” of leaving his family unprovided 
for, so that they shall not bear it, let 
him insure his life forthwith. In pay- 
ing the premi:us on his policy he will 
put the risk “where it will he carried 
with danger to no one.-—-New York Life 
Bulletin. 


With Provident Savings. 


George H. Cunningham, for many 
years in New York, in the service of the 
Mutual Life and the Audit Company of 
New York, but more recently with the 
Scranton Life, has returned to this city, 
having joined the home office staff of 
the Provident Savings Life. 

Mr. Cunningham will probably be 
identified with the agency department. 
He is a man of considerable energy’ and 
ability, having a thorough knowledge of 
the business of life insurance. 








As January Ist draws near 


men we want to hear from. 
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CLASS goods at increased commissions. 
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1860 49th Year 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


ree $21,708,901.70 
Liabilities (including Di- 
vidend Endowment 


1909 


20,471,723.76 
Dividend Endowment 
Fund (Deferred 


Dividends)........... 1,970,468.00 
Net Surplus............ 1,237,177.94 
Insurance in Force... .. 88,368,244.00 


The 49th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,704,048.00 and that over 
$467,700 was added to surplus ac- 
count. 














WAR UPON CONSUMPTION. 





Metropolitan Life Furnishes Policy- 
holders With Valuable Information 
and Asks Co-operation. 





The Metropolitan Life has compiled 
a list of all institutions in the United 
States and Canada having for their ob- 
ject the prevention or treatment of 
tuberculosis. The list has been divided 
into five pamphlets in order to facili- 
tate distribution, so that a pamphlet 
forwarded to any policyholder or in- 
quirer will contain information cover- 
ing only his own and adjoining States. 

The list is issued in connection with 
a blank embodied in a pamphlet enti- 
tled “A War Upon Consumption,” dis- 
tributed among its policyholders. The 
latter contains in simple and concise 
form fundamental facts concerning 
tuberculosis. 

A reguest is made that if for any 
reason a policyholder should think he 
or she had tuberculosis, a blank form 
printed on the rear page of the pam- 
phlet be filled out and returned to the 
company, which will take steps in the 
way of suggesting proper treatment. 





SOME “CANS.” 





A life insurance company cannot take 
the place of a husband; but it 

Can preserve the family from want; it 

Can lighten their load of care; it 

Can build a barrier to the almshouse, 
or against adversity; it 

Can lay the foundation of home and 
independence; it 

Can certify to a man’s affectionate re- 
gard for his family; it 

Can place his widow above the need of 
marrying for a home; it 

Can add to a man’s years by freeing 
him from anxiety about the future 
of his family; and it 

Can heighten the esteem in which his 
wife and children hold him. 

“Business,” London. 





New-Jersey Agency Appointments. 


Fidelity Mutual, R. E. McGuire, New- 
ark. Manhattan, E. D. Jacobus, New- 
ark. New York, H. T. Cornwell, New 
York, N. Y.; Mrs. May Remsen, Manas- 
quan; G. B. Ward, Hackensack. Provi- 
dent Life & Trust, Bruno Aust, Lake 
wood. 
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POSTAL LIFE IN TROUBLE 
With New York Insurance Department 
—Would Prevent Public Report 
of Examination. 





The case of the Postal Life Insurance 
Company of this city in which it seeks 
to prevent the New York Insurance De- 
partment from making public the re- 
port of an examination recently con- 
cluded, as is customary, came up in 
the New York Supreme Court on Mon- 
day. 

Following the conclusion of the ex- 
amination the report was submitted to 
the company prior to making same pub- 
lic, and vigorous exceptions were taken 
to several statements contained there- 
in. The principal objections on the part 
of the company pertained to criticisms 
as to expenses a™d the valuation of cer- 
tain policies. 

In this connection it will be recalled 
that the Postal Life in taking over busi- 
ness of the defunct Mutual Reserve 
Life sought to treat it as new insur- 
ance, putting up as reserves the regu- 
lar first-year requirement. This brought 
an objection from the Department and 
a ruling to the effect that the full re- 
serve on the business taken over must 
be set aside as a liability. 

This is probably the feature which 
now forms the subject of controversy. 

The Postal Life was organized ori- 
ginally as the Life Insurance Club, the 
idea being to sell insurance direct, i. e., 
without the assistance of agents. Em- 
phasis has been laid on the saving in 
expenses which would thus be effected. 
Should it transpire that the Depart 
ment feels called upon to criticize the 
company for “heavy expenses,” it will 
certainly be a boomerang to the com- 
pany. : 

At any rate the Postal has not ac- 
quired the direct business expected and 
has not only consummated several rein- 
surance deals, but also tried to gain 
others. 





No Direct Business for a Year. 


Since the above was in type the Pos- 
tal Life has issued a statement alleging 
that the point at issue between the De- 
partment and the company is the fol- 
lowing paragraph in the report which 
Superintendent Hotchkiss proposes is- 
suing: 

“From its commencement in business 
to 1908 this company’s sole method of 
securing business has been through ad- 
vertising and cireularizing. This method 
seems to have been at least temporarily 
abandoned, for the last policy thus se- 
cured was written in December, 1908.” 

In its defense the company makes the 
following explanation: 

“The natural inference drawn from 
the foregoing, is that there has been a 
cessation of the methods which the com- 
pany employs, whereas there has been 
no cessation. Since the date mentiond 
in the paragraph thousands of circulars 
have been employed by the company in 
its methods of advertising and circular- 
izing and a large amount of insurance 
has been placed on the company’s 
books, The company regards, that to 
have such a statement go out from the 
department of insurance with the sanc- 
tion and authcrity which it would carry, 
would damage the company exceedingly. 
The Postal Life Insurance Co. is a non- 
agency company, as it set out to be at 
the time of its organization and has con- 
tinued to be such a company up to date. 
It employs no field or agency staff whai- 
soever. Agents, collectors of premiuins, 
general agents, or supervisors of agents, 
such as are employed by other compan- 
ies, are not a part of this company. No 
question has been raised concerning the 
solvency of the company or anything re- 
lating to reserves or expense funds. The 
department has simply not appreciated 
that the matter about which the com- 
pany complains is of moment to the 


company. ‘That is the reason why this 
objectionable paragraph has not been 
cheerfully stricken out. 

Its Reinsurances. 

President Malone states that in June, 
1908, the company made a _ contract 
whereby it agreed to pay the receivers 
of the Mutual Reserve Life Insurance 
Co. $2 a $1,000 for insurance on lives of 
Mutual Reserve policyholders belonging 
to the legal reserve class and that all 
of this work had been done by circular- 
izing and about $2,000,000 had been 
written. Inasmuch as the policies were 
dated back the department compelled 
the Postal to value this business as 
though it was reinsurance. In April, 
1909, the company reinswred the busi- 
ness of the Economic Life and this was 
purely reinsurance. Aside from that, 
said Mr. Malone, the company is con- 
stantly advertising for business in 
magazines and newspapers and is writ- 
ing business all over the country by cir- 
culars and correspondence. 





Reorganizing on Stock Basis. 





The Reserve Loan Life Insurance 
Company, a stock organization, is being 
formed at Indianapolis, the incorpora- 
tors being Chalmers Brown, Wm. R. 
Zulich, William K. Bellis, Guilford A. 
Deitch and G. L. Stayman, officers and 
directors of The Reserve Loan Life, 
which has been doing business since 
1897 on the mutual plan. 

It is the intention to merge the busi- 
ness of the present company with the 
new stock organization, which will have 
a capital of $100,000. The officers and 
directors will be the same. 





Would Close Economic Relief. 





Superintendent Hotchkiss of the New 
York Insurance Department will re- 
quest Attorney General O’Malley to se- 
cure a court order placing the affairs 
of the Economic Relief Association of 
Buffalo, a fraternal organization, in 
charge of the Insurance Department for 
liquidation. The action is taken follow- 
ing the completion of an examination 
of its condition. 





Department Examiners. 





William H. Hotchkiss, Superintendent 
ef Insurance for New York has appoint- 
ed the following assistant examiners at 
an annual salary of $1,800 each; Charles 
O. Wheeler, Albany; Morris Finelstone, 
New York; John E. Watson, Brooklyn, 
and J. Leverne Wood, Buffalo. 





Arthur E. Childs, president of the 
Columbian National Life of Boston is 
returning from his trip abroad on the 
Lusitania which sailed from Liverpool 
on Saturday of last week. 





Robert F. Moore, Agency Secretary 
of the Southern States Life of Atlanta, 
is visiting the East, and will spend the 
holidays in and about New York, en- 
joying a well-earned vacation. 

To-day (Thursday) is the date set for 
the trial of the case of the Unitad 
States Life Endowment of Chicago, for 
which concern the Illinois Insurance 
Department is seeking to have a re- 
ceiver appointed. 


THE SUCCESSFUL LIFE AGENT. 

(By E. A. Marthens, of Chicago.) 

Success in life insurance means com- 
missions, in the same sense and degree 
that happiness in life mean money, but 
money does not means happiness, and 
commissions do not means success. The 
successful life insurance agent tells the 
story of his company and its plan, so 
simply, clearly, accurately, that when 
the policy comes, it comes to stay. The 
successful life agent does not write “A 
Million” a year; he may not write a 
hundred thousand but it renews and he 
sells it at tne list price. 

The successful agent has no need to 
avoid localities,where he has solicited 
before; his policyholders everywhere 
are his best friends, and the company is 
honored in its representative. The suc- 
cessful agent does not write an appli- 
cation for $50,000, when he knows only 
$10,000 can be delivered. He is serious 
as well as earnest in presenting his 
case, for he knows men are not joked 
into life insurance. He is continually 
insuring men who long ago were cata- 
logued by other agents as impossible. 

Of course he represents the best com- 
pany in the world. We all do. But he 
is frank enough to admit, that other 
companies are possessed of some merit. 
He feels that the company is a factor 
in attracting the application, and he 
does not therefore unduiy magnify him- 
self. He is ever loyal to it, and does 
not talk of large offers he is daily re- 
ceiving from other companies, does rot 
ask his company to depart from fixed 
rules to favor him, does not apologize 
for his business, but sincerely believes 
that his calling is as honorable and use- 
ful as that of any man who walks the 
earth. 

The successful agent does not give 
part of his time to other business. He 
feels that life insurance is entitled to 
and demands his entire talent and time. 
He recognizes the old adage that he 
cannot serve two masters. He is not a 
genius, perhaps not a brilliant man, 
and does not therefore expect to float 
to success on the lazy wings of genius. 
It may perhaps be true that the life 
insurance agent is born not made, but 
that genius to him means study, tact, 
momentum, hard work. 

To the successful agent, success is 
not for one day or one year. He has 
high regard for that solemn word, 
“character”; he convinces, persuades, 
wins men by the simplicity of his state- 
ments and the irresistable logic of 
common sense; he keeps faith with his 
agents, and they are always true to him. 

If this brief discription of the suc- 
cessful agent is accurate, I am sure we 
have all known him somewhere and at 
some time. I think we take pleasure 
in whispering to our inner selves his 
name to-day. I am sure when he comes 
to die, it will be perfectly proper to 
speak his name right out loud, and some 
one of us, possibly the president of his 
company, perhaps the manager of 
agencies, will, I think, feel honored to 
rise in a meeting of his brothers and 
competitors, whom he had helped, and 
whom he had fought, and speak of him 
these simple words: 


“He had his faults, but he was kind, 
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just, patient, brave. He was a manly 
man, and hated a mean thing. He hit 
hard, but he was always fair. He did 
not think truth old fashioned, and he 


never forgot that his father taught him 
to be honest. He was a gentleman, and 


wore without reproach the grand old 
name of gentleman. The great profes- 
sion of life insurance is purer and no- 


bler for his having been a member of 
the craft, because he lent to it the best 
of his life.” 





A Spirited Picture. 





The illustration on the 1910 calendar 
cf the Glens Falls Insurance Company 
is a reproduction of Ferris’ famous 
painting of the “Black Watch at Ticon- 
deroga, July 8, 1758.” The original paint- 
ing hangs in the Glens Falls’ offices. 











A clever, catchy cartoon is that ac- 
companying “The Keystone,” issued by 
the Southern States Life of Atlanta. It 
portrays a modern football game with 
a grand run for the goal (“Southern 
Patronage,”) by a player supposed to 
represent the above company. The op- 
posing eleven, i. e. Mortality in the 
South—Lack of Financial Backing-— 
Lack of Confidence—Lack of Agency 
Force—Lack of Experience—Misrep- 
resentation — Unfair Competition — 
Knockers—T wisters—Exces Tax- 
ation—and Unwise Legislation—are 


ecattered asunder. 


Fidelity & Deposit Grants Large Con- 


tract Bond. 
To John C. Rodgers, the successful 
bidder for constructing the Kensico 


dam, along the valley of the Bronx 
river, Westchester county, N. Y., the Fi- 
lelity & Deposit Company, has issued 
its bond for $400,000. The co-sureties 
are as here given: United States Fidel- 
ity & Guaranty, $250,000, Title Guaranty 
& Surety, $160,000, Mass. Bonding & In- 


surance, $700,000, United Surety, $59,- 
00, Bankers Surety, $50,000, Bmpire 
Surety, $50,000, and the Illinois Surety, 
$30,000. 


The contract, it is figured, wil] take 
over five years to complete. The bond 
premium is one-half of one per cent. per 
annum. 





JOHN HANCOCK OFFICIALS. 





Conservative Business Men Handling 
Affairs of Strong New England 
Institution. 





In the conduct of its affairs the John 
Hancock Mutual Life is careful to avoid 
“brass band” methods, preferring to al- 
low results to speak for themselves, and 
yet volumes of commendatory matter 
could be written as to what has been 
achieved by this great institution, also 
of the sterling integrity and ability of 
its official staff. In the Autumn issue 
of the “Satchel” brief biographies are 
given of Roland O. Lamb, president; 
Arnold A. Rand, first vice-president; 
Edwin B. Holmes, second vice-presi- 
dent, and William O. Blaney, third vice- 
president, which we quote as follows: 

President Lamb. 

Mr. Lamb was born at Beverly, Mass., 
December 20, 1850. He was educated in 
the public schools of Beverly, and began 
his business life as a bookkeeper for a 
firm of manufacturers. After five years 
of this service he entered the employ of 
the John Hancock in January, 1872, in 
a similar capacity. He was promoted 
to the position of chief clerk of the 
company in March, 1889. The fidelity 
with which he discharged the duties of 
this position brought his advancement 
to the secretaryship in May, 1894, and 
in May of the following year he was 
elected a director of the company and 
second vice-president. He was elected 
vice-president in February, 1599, 
holding this position until his succes- 
sion to the presidency, recorded here. 
Meanwhile he had on January 12, 1903, 
resigned the secretaryship. More than 
thirty-seven years of efficient and pro- 
gressive service for the company, long 
experience on its executive and agency 
committees and a thorough knowledge 
of all its branches, eminently fit Mr. 
Lamb for the high honor and responsi- 
bility which have come to him. 

Vice-President Rand. 

Colonel Arnold “ Rand was born in 
Boston, March 25, 1837. He was educat- 
ed in private sc tues ail in institutions 
in Europe. From 1855 to 1861 he was 
cashier of the banking house of Blake, 
Howe & Co., and Blake Brothers & Co. 
He served during x the Civil War as Cap- 
tain of the First Massachusetts Cavalry 
and Colonel of the Fourth Massachu- 
setts Cavalry. After attending the law 


first 


school of Boston University, he was ad- 
mitted to the Suffolk bar in 1872. He 
established a law practice, with special 


devotion to real estate and probate 
matters, and is the holder of large trust 
interests. Colonel Rand’s service for 
the company began with his election 
as a director on December 11, 1893. He 
was elected to be third vice-president 


January 10, 1898, and second vice-presi- 
dent February 13, 1900. As general 
counsel of the company, as a member 
of the executive and the finance com- 
mittees, not less than by his expert 
knowledge of and large experience in 
real estate and investment matters, 
Colonel Rand has performed most valu- 
able service, and his preferment to the 
vice-presidency is thoroughly well de- 
served. 


2nd Vice-President Holmes. 

Edwin B. Holmes was born at North 
Abington, Mass., on January 3, 1853. He 
was educated in the public schools and 
at a business college, and is the senior 
member of the wholesale boot and shoe 
firm of Parker, Holmes & Co. He has 
been president of the New England 
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Shoe Wholesalers’ Association and of 
the National Wholesalers’ Association 
of the United States. Mr. Holmes was 
elected a director of the John Hancock 
on January 9, 1893, and was chosen 
to be third vice-president of the com- 
pany on June 8, 1903. Mr. Holmes is a 
member of the executive and the agency 
committees. His business experience 
and acumen have proved valuable aids 
in the development of our field, and his 
elevation to the second vice-presidency 
is quite in the proper order of things. 
3rd Vice-President Blaney. 
William O. Blaney, the new third 
vice-president, is a man of prominence 
in the financial and mercantile activi- 
ties of Boston. He is president of the 
Commercial National Bank, was head 
of the former firm of Blaney, Brown & 
Co., commission merchants, and has 
been president of the Boston Chamber 
of Commerce. Mr. Blaney became a 
director of this company on August 14, 
1900, and was elected fourth vice-presi- 
dent on February 14, 1905. He is a 


member of the finance committee of the | 


company, and gives special attention to 


its investments and the construction of | 


its new building. 





CHANGES RESERVE BASIS. 


Reliance Life Adopts Modified Prelim- 
inary Term Three and One- 
Half Per Cent. 


In compiling its annual statement for 
the year 1909, the Reliance Life Insur- 
ance Company of Pittsburgh, will value 
all policies issued April of this 
year on what is known as the Modified 
Preliminary Term basis, using the 
Three and one-half per cent. Table of 
Mortality. 

The Reliance Life was organized in 
1903 with $1,000,000 capital and $1,000,- 
000 surplus, and has from organization 
Operated on the full first-year reserve 
basis, with interest at three per cent., 
its valuation being as high as that of 
any other company doing business. 

The company, in making the change, 





since 





gi December 23, 1909. 








| 

While “preferred business” is re-| 
garded as the curse of fire underwrit-| 
ing all the companies want it because | 
they almost invariably make money on | 
it. The “preferred business” of lia- | 
bility insurance 


is the small risk, the} 
1ninimum premium manufacturing risk, | 
landlord’s general liability, druggists’ | 
and physicians’ liability, small teams 
risks and the like—the very classes that | 
most agents, especially in the West, do 
not get. Presumably the manual] rate} 
on these risks in proportion to the 
hazard is higher as on larger risks, as 
the expense of handling the business 
is considerable. On such risks, how- 
ever, the manual rate generally is se- 
cured while a large part of the “target” 
business is written at a cut. This small 
business is slow to build up and agents | 


generally overlook it, but, when an| 
agent has a good volume of it, it is 


much like personal accident business, 
likely to remain on the books. 








THE COLUMBIAN | 

National Life Insurance Company | 
oO 

| 


Boston, Massachusetts 





Life, Accident and Health 
Insurance | 


The Only ee Non-Participating 
Company 


THE NEW COLUMBIAN POLICIES (SEPT. ’09) 
ARE UNEXCELLED IN CLEARNESS 
AND LIBERALITY 


Good Contracts and Territory For 
Good Producers 


ARTHUR E. CHILDS, President 











does so in order to conform to what 
its officers now believe to be the proper 
basis under present conditions. 





New Jersey Agency Appointments. 





Aachen & Munich, A. T. Gibbs, Upper 
Montclair. County, A. P. Haldane, Pat- 
erson. Fidelity, J. G. Hall, Elizabeta. 
Fire Association, W. H. Absalom, Flor-/ 
ence. Firemens Fund, W. W. Heming- 
way, Belvidere. German American, W. 
C. Baird, Butler. Granite State, D. Gor- 
don, Paterson. Insurance Co. of N. A,, 
W. H. Absalom, Florence. Milwaukee, 
Mechanics, J. H. Bruns, Bayonne, Peo- 
ples National, H. C. Colville, Bayonne; 
E. P. Stites, E. P. Stites, Jr. Cape 
May. Scottish Union, Simon Mack, 
Elizabeth. Spring Garden, W. C. Cat- 
tell, Wencnah; Franklin § Flitcraft, 


Woodstown; O. Van Billiard, J. Van 
xilliard, Phillipsburg. Westchester, H. 
C. Baxter, Bloomfield. 





Be interested only in inducing your 
client to do that which is best for him- 
self and his family, and throw your 
whole heart and soul into doing so. 
Your commissions will take care of 
themselves. 








GOOD AGENCY 





Louisiana National Life Assurance Society 
NEW ORLEANS, LA. 
THE LEADING COMPANY OF THE SOUTH 
LOUIS P. RICE, President HENRY KAHN, Secretary ALBERT BALDWIN, Jr., Treasurer 
SURPLUS TO POLICYHOLDERS OVER $300,000 
CONTRACTS TO RIGHT PARTIES 
For further information, 


HODGE WILSON, Supt. of Agents 


address 


The | 
Union Central] 


Life of Cincinnati 


Has several good openings for 
class men. It is the 


first- 
Company off]| 
companies for the agent who will make ]}| 
an aggressive campaign for business, 
and who wants to win in competition. 
The Union Central earns the highest }| 
rate of interest on its investments of ]| 
all American companies. 
| 

| 

| 


THE BEST COMPANY 


For The Policyholder 


Address 

JESSE R. CLARK, President, or 
ALLAN WATERS, Sup’t of Agents || 
| 








| OF:IO, 


| James W. Hull, Pres‘dent. 


LIANCE LIFE 


PITTSBURGH 


Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 

IOWA AND ALABAMA 
UNEXCELLED IN 
Favorable Mortality 


—AND-— 





Economy of Management 





Provident Life 


AND Trust Company 


OF PHILADELPHIA 


| Rates of Premium Extremely Low 


and still further reduced by 
Annual Dividends 


BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 





W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt H. Davenport, Asst. Sec. 





This Company, with its more than fifty years 


| of successful and honorable practice, its solid 
| financial condition, its fair and liberal policies, 
| allsubject to the Non-Forfeiture Law of Mas- 


sachusetts, commends itself both to policy- 
holder and agent. 





For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 


LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent 
263 Broadway, New York 





= 





Low Rate of Mortality. 


Gross Assets January J, 1909 


The Bankers Life Association of Des Moines 


A Mutual Association of Preferred Risks. 
t f Mor Prompt Payment of Claims, Economy of Management, 
Security of its Funds and Satisfactory Results for its Policy Holders. 


ERNEST E. CLARK, President 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, Albany, N. Y. 


Exceptional record for 29 years for 


$13,502,474.5) 








CAPITAL $1,000,000 


Management. 





Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in both Branches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 
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INDUSTRIAL DEPARTMENT 


HOW TO REDUCE ARREARS. 
lt is difficult for the writer to explain 
just how a given task of any kind has 
been accomplished. This is particulaz- 
ly so when one tries to explain how ar- 
rears have been reduced and in a man- 
ner that would be of real assistance to 
others. , 

There are hundreds of different 
methods used by as many different men, 
but in my judgment the whole matter 
settles down to the “follow-up system.” 
This begins with the Division Manager 
and goes right down the line. It is 
largely a question of mind with both 
the Assistant and Agent. If both come 
to the decision that arrears can be ccl- 
dected, that is that the people reaily 
can pay, they will formulate some plan 
to get the money. 

In too many cases we are prone to 
believe that the people have no money 
and that there is no way to collect, Peo- 
ple must be convinced that it is to 
their advantage not to have their insur- 
anee in arrears, and a large percentage 
being so convinced will suddenly find 
they have much more ready cash than 
before. See the people; don’t neglect the 
small cases two blocks out of the way; 
believe in yourself and the ability of 
your policyholders to pay, and arrears 
will fast disappear. 

We found that our hardest work was 
to get everybody believing that arrears 
could be reduced and advance payments 
increased. After this thought became 
well fixed in all our minds, the resuits 
came comparatively easy. 

You must be tactful and gentlemanly 
in handling this question. Remember 
we are not paid to make enemies for 
our Company, but rather to add to its 
grpat army of friends. It is wonderful 
what can be accomplished along this 
line when an Agent becomes really on- 
thused over it. I have in mind an 
Agent, fifteen years in the business, 
whose debit covered a_ location noted 
for its poor pay. He argued with me 
for years that 100 per cent. of arrears 
was a good showing for his debit. About 
three months ago he had a change of 
heart, and to-day he has but 10 per cent. 
of arrears and 130 per cent. of advance 
payments,and is now talking of the mis- 
iake an Agent makes in having any ar- 
rears at all. (This has been done with- 
out antagonizing the people.) 

Lapse promptly all unplaced new 
business; have a 100 per cent. collect- 
able debit, thereby avoiding an abnor- 
mal lapse and the consequent depres- 
sion of the man on decrease. I fear 
many of us have accepted heavy ar- 
rears as a necessity. I did myself for 
many years, but let me tell you, com- 
rades afield, you will never know the 
joy of low arrears and high advance 
payments until you place your account 
there. 

I have proven to my own satisfaction 
that keeping clean books, concentrated 
debits, with businesslike methods, are 
by far the surest way to make Increase, 
and the old idea of the loose handling 
of the instruction book, as well as of 
the collection book, has got to give way 
to the newer and more advanced meth- 
ods that are proving successful in so 
many of the Company’s districts. 

W. H. Joyce, (Superintendent Buf- 
falo No. 1.) in the Prudential Record. 





Promotions and Transfers. 





The Prudential announces the follow- 
ing home office changes and transfers: 

Assistant Supervisor J. A. Sanford, of 
the Bastern Group, to be a Supervisor 
of the Eastern Group; Division Man- 
ager R. H. Elphinstone to be Assistant 
Supervisor of the Eastern Group; Divis- 
ion Manager W. C. Deitz to be transfer- 
red as Division Manager from Division 
M. to Division A.; Division Manager C. 
G. Terwilliger to be _ transferred as 
Division Manager from Division N to 


Division M; Superintendent F. E. Boyd 
of Newark No. 2 appointed to the Man- 
agership of Division N; Division Man- 
ager B. L. ‘Tatman to be a Supervisor of 
the Central Group; Division Manager 
H. R. Feder to be transferred as Divis- 
ion Manager from Division L to Divis- 
ion G; Assistant Manager C. P. Kendall 
of Division Q promoted to the position 
ot Division Manager and as- 
signed to Division L; Assistant Super- 
visor E. F. Kulp, of the Western Group, 
to be a Supervisor of the Western 
Group; Division Manager W. J. Graff to 
be Assistant Supervisor of the Western 
Group; Assistant Manager E. C. Ehni of 
Division J to be Manager of Division J. 





Prospects For 1910. 





The ever-alert editor of the Pruden- 
tial Weekly Record states that the crop 
value for 1909 breaks all previous rec- 
ords, being $8,760,000,000, or $869,000,- 
000 more than that of any preceding 
year. Corn is placed ahead of gold as 
a national product, the corn crop for 
last year being valued at $1,720,000,000; 


oats $400,000,000; hay  $665,000,000; 
farm animals $3,000,000,000; cotton 
$850,000,000. 


This wonderful national harvest is 
pointed out as a “splendid opportunity 
for persistent canvassing and energetic 
effort in 1910.” Editor Atkinson says to 
the men in the field: “It is your right, 
it is your duty to get right in and se- 
cure your proper share of the enormous 
wealth.” 

The time for commencing is Right 
Now. 

The lea/ling ten districts of the met- 
ropolitan in average Industrial nerease 
per man to December 4, together with 
the superintendents in charge are: 
North Bay, Can. (J. W. Mowbray); 
Calgary, Can. (J. B. Pascoe); Regina, 
Can. (C. C. Withey); Plattsburg. N. Y. 
(Philippe Payette); Clarksburg, W. Va. 
(J. H. Stephenson); Jacksonville, Fla. 
(A. R. Blue); Topeka, Kan. (L. L. 
Adams); Sherbrooke, Can. (Ulric Lev- 
eque) Birmingham,Ala.(A. C. Chesney; ) 
Montreal, Can. (T. P. Bourgeois).—In 
Actual Industrial increase the leaders 
are: Chicago South, Ill., Wright, H. D.; 
Manhattan, N. Y., Blum, Samuel; Mem- 
phis, Tenn., Jones, W. H.; Cairo, [il., 
Bond, Edwin; Birmingham, Ala., Ches- 
ney, A. C.; Englewood, Ill., Monahan, 
W. F.; Montreal, Can., Bourgeois,T. P.; 
Topeka, Kan., Adams, L, L.; Detroit, 
Mich., Boda, O. S.; Chicago North, IIL, 
Kraus, P. J. 








R. C. Webber, agency organizer of 
the Prudential, has been promoted to a 
superintendency in charge of the Mount 
Vernon, Ill., district of the company. 
Mr. Webber commenced with the Pru- 
dential as an agent at Vincennes, Ind., 
March 24, 1903. 





HARTFORD 


Life Insurance 
Company 


Chartered and doing business 
43 years 


Ask about the new 


Monthly Income Policy 


Easy to sell because best to BUY 





For agency contract address 


Second Vice-President 
Hartford, Conn, 

















METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 








The 
Metropolitan Life 
Lnsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


~ Of the People 
The Company By the People 
—— For the People 


The Daily Average of the Company’s 
Business during 1908 was: 
441 per day in Number of Claims Paid. 
6,343 per day in Number of Policies 
placed and paid for. 


$1,202, 353.00 per day in New Insurance 
placed and paid for. 


$166,634.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$126,996.37 per day 
Assets. 


JOHN R. HEGEMAN, President 


in Increase of 








J. G. Walker, 


T. Wm. Pemberton, 1st Vice-Pres. 


President 
W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 2Evikewna 


HOME OFFICE, RICHMOND, VIRGINIA 
The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 


Assets, Dec. 31,1908.................. 
Insurance in Force, Dec. 31, 1908... 
Payments to Policy Holders since Organization... 





$ 4,444,711.62 
63,309,202.00 
8,926,1 82.91 








INDUSTRIAL 





LRU RACS 





H. POLLMAN EVANS, President 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 





Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most I*beral Industrial Policy 











Citizens Life Insurance Company 
Louisville, Kentucky 
ABSOLUTE SECURITY 





policy issued by 


The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the Reserve on every 


this Company 





LIBERAL CONTRACTS 








W. H. GREGORY, President 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corboration, office and place of business 
105 William Street, New York City. 
B. F. Hadley, President; G. A. 
Watson, Secretary and Treasurer. 
The address of the officers is the office 
of this newspaper. Telephone 2497 
John. 


Subscription Price $3.00 a vear. 
Single copies, 15 cents. 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at 
New York, N. Y.; under the act of 
Congress of March 3, 1879. 


SEASON’S GREETINGS. 





To its subscribers, readers, patrons 
and friends; to all who have in any 
measure contributed to its success, The 
Eastern Underwriter extends Christmas 
greetings, earnestly expressing the wish 
that this beautiful holiday season 
may be a most joyful one and that the 
well known motto which has lived in 
the lives of many generations, i. e. 
“Peace on Earth, Good Will Toward 
Men” may suitably express the senti- 
ments of all. 





NO NEED FOR SPECIAL LEGIS- 


LATION. 





As was to have been expected the 
suggestion has been made by the “yel- 
low” element of the daily press, that in 
the light of the revelations in the Phenix 
cffice, special legislation, making a 
repetition of such practices impossible, 
should be adopted at the forthcoming 
session of the New York Legislature, 
and it is even broadly intimated that a 
special Legisiative inquiry, such as was 
had of the life insurance companies 
several years ago, might with great 
propriety be directed into the affairs of 
the fire offices. 

Stuff and nonsense. Not a single im- 
proper practice has been disclosed in 
the management of the Phenix, by its 
former executives that is not abundant- 
ly covered by common law, to say noth- 
ing of special statutes affecting insur- 
ance institutions. 

“Wash sales” of securities, speculat- 
ing with trust funds for private ac- 
count, and the swearing to false finan- 
cial statements, are crimes unfortunate- 
ly far too common in the general world 
of affairs. 

“Thou shalt not steal,” was the com- 
mand thundcered from Sinai centuries 
ago, and for its non-observance our 
criminal law supplies meet punishment. 

Had the directors of the Phenix been 
faithful to the duties of their office, the 
illegal actions charged against the com- 
pany’s executives would have been im- 
possible of commitment. Or if perform 
ed, detection would have been speedy 


it the Insurance Department officials 
had been as anxious to conserve the in- 
terests entrusted to their supervision as 
they were to borrow money from the 
faithless managers. 

No; there is no call for additional 
legislation and a calm survey of the 
whole Phenix affair will speedily con- 
vince one, that what is required is but 
a more faithful observance of present 
statutes. 





APPROPRIATE ACTION. 





Following the sale of his stock of the 
Equitable Life, which of course means 
complete retirement from its affairs, the 
Board of Directors of the Society pass- 
ed a resolution of thanks for the ser- 
vice rendered by Thomas F. Ryan, in 
purchasing control of the Equitable in 
the troublous period of 1905, and creat- 
ing a trusteeship of his power and in 
reality placed control of the directorate 
—hence the management—in the hans 
of policyholders for a period of five 
years. 

The motive of the great financier in 
purchasing the interest of James Hazen 
Hyde in the Equitable Life, was gen- 
erally impugned, and the trusteeship 
was by many deemed farcical. If the lat- 
ter failed to accomplish the purpose in- 
tended, the policyholders alone are to 
blame. 

As to a special benefit derived from 
his connection by Mr. Ryan, it has thas 
far failed to materialize. Had he iaid 
Limself open to criticism in this par- 
ticular, his actions would ere this have 
furnished “paint” for an ever-hungry 
sensational press. That nothing of this 
nature has appeared is sufficient evi- 
dence of the sincerity of Mr. Ryan in 
his initial statement issued some four 
and a half years ago, but we have ihe 
additional assurance of President Paui 
Morton to the effect that Mr. Ryan has 
at no time during his ownership of the 
Society attempted to interfere with its 
management. 

The action of the directorate in pass- 
ing resolutions referred to is appro- 
priate. When the Equitable was “rock- 
ed to and fro,” buffeted as it were by 
a tempest within and a hurricane wi‘h- 
out, Thomas F. Ryan performed a ser- 
vice which to say the least, had an im- 
mediate steadying effect, and ultimately 
meant a restoration of public confi- 
dence. James H. Hyde was an uncertain 
quantity. Nobody seemed able to state 
what he would do next. The announced 
sale of his stock, together with the vot- 
ing power granted policyholders and the 
trusteeship of the authority secured by 
Mr. Ryan with men of National reputa- 
tion and standing, coupled, with the in- 
auguration of the Morton regime, allay- 
e? fears, and the great institution was 
enabled to devote itself to a policy of 
conservation and gradua] advancement. 








SAVINGS BANKS AND LIFE _IN- 
SURANCE. 
The recent announcement that a 


large savings bank of this city had re- 
duced the rate of interest on time de- 
posits from 4 to 3% per cent. is another 
argument in favor of life insurance. 
Having obtained a policy in a legal 
reserve institution of standing, a per- 
son may feel assured that there will be 


no arbitrary increase in rates of pre- 
mium. 

It is Claimed by bank officials 
rates of interest on investments now 
obtainable no longer justify the pay- 
ment of 4 per cent. per annum and in 
fact it is contended that there will be a 
further reduction. This makes matters 
uncertain for depositors, but those 
availing themselves of the advantages 
of life insurance protection may view 
the situation with a dégree of indiffer- 
ence. 


that 





THE TEXAS SITUATION. 





There is at this moment in this city 
a display of the natural products of 
Texas. It is an appeal for the favor- 
able judgment of the investing class of 
this community. The Texas insurance 
law will do more harm to her than 
her industrial display will do good. 
That law compelled the retirement 
from Texas of twenty-six leading in- 
surance companies, paying $145,000 in 
taxes, and having policies in that State 
to the value of $226,185,000. And the 


home companies did $1,500,000 less 
business, nevertheless. The object of 


the law was to compel the investment 
in Texas securities of three-quarters of 
the reserve against Texas policies. The 
investments voluntarily made in Texas 
by four of the retiring twenty-six com- 
panies before the passage of the law 
were $2,866,543. The investments made 
by the remaining twenty-two compan- 
ies after the passage of the law were 


$809,436. If there is any way in which 
Texas has not suffered from its law, 
knowledge of it is confined to Texas, 
and must consist chiefly in gratifica- 
tion at having humbled the insurance 
companies. Is nothing to be said 
against such legislation in the inter- 
ests of Texas? 


The reason why the insurance com- 
panies objected to the Robertson law 
is simplicity itself. The law not only 
sought to place compulsion upon the 
discretion of investment. It also re- 
quired the deposit of the securities 
within the tax jurisdiction of Texas, 
and the tax laws of Texas are such 
that the net returns on the invest- 
ments under such conditions are not 
below what is demanded by the inter- 
ests of the policy holders secured by 
such investments. Not one word was 
alleged against the quality of the -in- 
surance supplied to Texas. Nothing 
was done to make the law acceptable. 
The State did not undertake to guaran- 
tee the securities whose purchase it 
compelled. It did not provide against 
an extortionate price for the limited 
amount and class of securities author- 
ized. It did not even provide that 
Texas policy holders should be limited 
in recourse to the funds which the 
companies were compelled to invest in 
Texas. The law was a simple tribute 
levied upon capital by force majeure, 
and it is suggested-that resistance by 
the exercise of discretion, and state- 
ment of the facts constitutes aggres- 
sion and conspiracy by the money pow- 
er. 

The case is bad when the law of 
Texas stands alone. It would be an 
absurdity if the same power were to be 
exercised by each State. It is prostitu- 
tion of legislative power when it is con- 
sidered how far the companies volun- 
tarily go in the direction desired by the 
Texan legislators. In the case of this 
particular company more than the 
total reserves were invested in States 
enacting or considering such laws; but 
the details of this particular law 
were unendurable. Robert Lynn Cox 


December 23, 1909. 





{interesting Legal Decisions. 





Some interesting recent legal decis- 
ions reportedc in brief by the “Insurance 
Green Bag” of Chicago, which is con- 
cucted by George J. Kuebler and 
George R. Brown, attorneys, 543 The 
Rookery, are as follows: 

Life: Wagering Contract:—The Court 
of Appeals of Kentucky has just re-stat- 
ed the principle that “one not a creditor 
or related to insured has no insurable 
interest in his life,” and applied it as 
well to agreements with strangers to 
pay premiums for a share of the policy 
proceeds at maturity. 

“Where a policy of Life Insurance 
was assigned absolutely with an agree- 
ment that the assignee should pay the 
premiums and when the policy was paid 
retain the amount so paid and in addi- 
uon thereto a certain part of the bal- 
ance, is void as ‘wagering contract.’ ” 

“But a stranger may hold by assign- 
ment a policy as security for premiums 
advanced and upon maturity retain the 
amount so paid with legal interset. 
Such a contract is valid, and the court 
says: In this kind of a contract the 
question of insurable interest is not. in- 
volved, as the person paying the pre- 
inijums has no interest in the policy 
except as security for the premiums 
paid.” 

Fraternal: Damages for Amending 
Constitution—An amendment to the 
constitution of a Mutual Benefit Order 
increasing assessments and reducing 
benefits at the same time, by a lien 
against members, without the express 
consent of the imsured, amounts to a 
breach of contract, entitling the mem- 
ber to damages. 

The Iowa Supreme Court in the Le- 
gion of Honor case just decided, says: 
“While the defendant (Order) may 
doubtless so amend its by-laws as to 
make reasonable changes—no change 
can be made which will deprive a mem- 
ber of a substantial right conferred ex- 
pressly or impliedly by the contract 
itself. That is beyond the power of the 
legislature as well as the association, 
for the obligation of every contract is 
protected from State interference by 
the Federal Constitution”—‘The courts 
are not agreed, however, as to what 
constitutes an impairment of the con- 
tract.” 

The payment of assessments after 
amendment does not always ratify such 
amendments. 

The opinion cites over 6 cases and 
is one of the strongest ever written 
supporting the theory that a member- 
ship certificate is a contract. 123 N. W. 
Rep. 224. 

Fire: Iron Safe Clause Upheld:—The 
Phoenix Insurance Company has again 
rendered a service to the Fraternity in 
carrying to the Supreme Court of Vir- 
ginia a case in which there had been a 
violation, by the assured, of the “iron 
safe clause” in a policy covering a 
stock of merchandise. As usual, the 
lower court had found for the assured, 
although there had been virtually no at- 
tempt to comply with the provisions of 
the safe clause in the policy. 

In reversing the trial court, the Su- 
preme Court of Virginia says: “There 
is nothing unreasonable in the re- 
quirements of the iron safe clause 
found in every policy of insurance is- 
sued on a shifting stock of merchan- 
dise. Under that clause the insurer has 
a rignt to such a compliance with its 
terms as will inform him during the 


(Continued on page 12.) 








made a study of the investments of 
fourteen companies and found that 
their ratio of investments to reserves 
in the Souhwesern States was 124 per 
cent. But how long could that ratio 
be maintained after the passage of the 
Robertson law was followed by a call 
for a special session for the express ob- 
ject of increasing taxation upon the 
anticipated flood of compulsory in- 
vestment?—New York Times. 
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INSURANCE DEPARTMENT > 





WILL BE PLACED WITH AGENTS. 





Brokers Agree to Have Large Line at 
Miamisburg, O., Written by 
Local Men. 





As the outcome of a conference of 
the executive officers of the National 
Association of Local Fire Insurance 
Agents, held at Cleveland some days 
ago, at which the report of the Griev- 
ance Committee of the organization 
with regard to the handling of the 
Miamisburg, Ohio, plant of the United 
Cigar Manutacturers’ Company, oy 
the New York City brokerage firm 
of Farjeon, Ballin & Company, the fol- 
lowing official statement was given out 
by Secretary H. H. Putnam of the 
Association: 

“In May last the National Associa- 
tion advised co-operative companies of 
the conditions under which the line of 
the United Cigar Manufacturers Co. 
was being placed. The matter has been 
the subject of extended correspondence 
and negotiations, including a report on 
the matter at the last annual conven- 
tion of the Association. As a result the 
brokers controlling the line have agreed 
to place the entire insurance at the 
rates and rules to which the risks are 
subject locally, the Miamisburg line to 
be placed with local agents there, the 
surplus, if any, to be placed with near- 
by agents, without favor to any special 
company or agent. 

“This outcome is of the utmost im- 
portance to agents and companies. The 
handling of the case required in the 
first place co-operation between local 
agents at the point where the risks 
were located. Then the appeal of the 
brokers to head and department. offices 
had to be met by a counter-appeal from 
the National Association to co-operat- 
ing companies. The brokers, then ap- 
pealed to Ohio agents at large to write 
the business overhead. This was also 
successfully met by a counter-appeal to 
agents from the National Association, 
following which came the agreement to 
place the business with local agents 
having jurisdiction.” 

Cry for Help from Arkansas. 

It is also learned that several other 
important Association matters were 
considered, including an appeal from 
the Arkansas Association relating to 
agents’ expirations at Monticello, Ark. 
The legislative situation was consider- 
ed, and plans formulated for handling 
the matter. 

Officers in Attendance. 

Reports were received showing prog- 
ress on uniform blanks. The sub-com- 
mittee expects to report definite results 
to the full meeting of the Joint 


Conference Committee to be held 
probably along about February first. 
The situation respecting traction and 
trust lines was also discussed, and 
methods considered for meeting the 
situation in the future. The follow- 
ing officers of the National As 
sociation were present at the confer- 
ence: Fred Guenter, Detroit, Presi- 
dent; W. E. Metzger, Nashville, Chair- 
man Executive Committee; Henry H. 
Putnam, Boston, Secretary; A. W. 
Neale, Cleveland, Chairman Joint Con- 
ference Committee; C. H. Woodworth, 
Buffalo, Chairman Credit Mens Contfer- 
ence Committee. The following were un- 
able to be present but made reports. G. 
D. Markham, St. Louis, Chairman Com- 
mittee on Legislation; J. H. Southgate, 
Dunham, N. C., Chairman Grievance 
Committee; Clarence H. Pellet, Chi- 
cago, Chairman Western Conference 
Committee; William Gilmour, Boston, 
Chairman Finance Committee; C. F. 
Hildreth, Chairman Uniform Blaak 
Committee. 


ELMIRA AGENTS PROTEST 





Against Rerating Business of the City, 
But Admit “Tariff Needs 
Re-Printing.” 





Vigorous protest is made by the lo- 
cal agents of Elmira, N. Y., to their 
companies against the rerating of the 
city, which action was determined up- 
on at the most recent meeting of the 
Underwriters Association of New York 
State. 

The tariff now in use was prepared 
in 1903, at which time the schedule 
charges were not seemingly imposed 
with that scrupulous regard to exact- 
ness that might have been expected. 

The consensus of field and home of- 
fice opinion is that Elmiria’s bad loss 
showing is traceable to two primary 
causes; first, unusual moral hazard, 
and, second, laxity on the part of the 
responsible officials in getting at the 
causes of fires. 

Elmira agents maintain that the 
city’s record “during the past year 
does not warrant any increase in 
rates.” 

“That the fire department is the most 
efficient that we have ever had, and 
further improvements by way of ad- 
ditional stations and new apparatus 
are already under way.” 

The local men “concede that the El- 
mira tariff needs reprinting; also that 
there may be a few scattered risks that 
should be rerated and we are perfectly 
willing to co-operate with the State 
Association in seeing that these changes 
are made.” Any general revision they 
hold to be unfair and highly undesir- 
able. 











TOTAL ASSETS 





Proposed Home 
Office Building 





FIREMEN’S INSURANCE CO. 


NEWARK, N. Je 


Statement January 1, 1909 


Capital Stock... 
Reinsurance Reserve,...............- 
All other Liabilities 


NET SURPLUS. . 


eeee 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 


. .$1,000,000.00 
1,663,370. 13 
152,129.65 
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A. H. HASSINGER, Secrat: ry 











way. 


Prudential. 


oods, particularly that 


and let’s make a date anyhow. 


261 Broadway, 





OH, YOU FIRE INSURANCE PEOPLE! 


They tell me most of you have a man in your outfit 
who attends to the wants of your customers in a Life Insurance 
If you don’t mind, I’d like mighty well to get in touch 
with that man, for I believe I can show him that it is to his 
and your advantage to close a contract with me for the 
You're sure to like the Company and it’s 
wonderful 
ncome Policy. Do drop me a line or telephone me, 


ROBERT J. MIX, Manager 


New Monthly 


New York City 
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MUTUAL LAW DEAD LETTER. 2 *tax?*cha’ granting’ that, the next 





FAILS OF ITS PURPOSE IN N. Y. 





Outside Companies Continue to Operate 
As Formerly—Suggested Measure 
for Remedying Condition. 





Chapter 286 of the New York Insur- 
ance laws passed last winter, was in- 
tended to permit mutual fire insurance 
companies or associations of other 
States to do business within this com- 
monwealth and to provide for their 
regulation. 

They were required to place on de- 
posit with the Superintendent of In- 
surance at Albany the sum of $200,000, 
in approved securities, to maintain an 
unearned premium reserve and to pay 
a tax of 1 per cent. on gross premiums 
received for insuring property within 
the State. It was also provided that 
any person acting within the State as 
agent, broker, inspector or adjuster for 
any mutual company or association, 
not authorized under this statute, was 
guilty of a misdemeanor. 

Under this law it was expected that 
a tax would be received on premiums 
collected within the State by those 
groups of companies which are usually 
denominated “senior mutuals,” “junior 
mutuals” and ‘Western or Indianapolis 
mutuals” (and possibly, from some of 
the Lloyds), and that each group would 
enter one or more of its component 
companies, in the manner provided in 
said statute. The result has, however, 
been entirely disappointing. If we are 
correctly informed, not one of the com- 
panies in these groups has been admit- 
ted to the State, yet they all continue 
to do business precisely as they did 
before chapter 286 was enacted. Their 
inspectors freely enter New York for 
the purpose of making periodical inspec- 
tions of risks which were already on 
their books, as well as to solicit new 
ones, and when losses occur their ad- 
justers experience no difficulty in set- 
tling the loss on the premises where 
the fire occurred. 

Thus the law is a dead letter, and 
neither accomplishes the purpose of 
regulating these companies, nor of col- 
lecting the proposed tax. Furthermore, 
it has been held by the courts that a 
citizen of this State has a perfect right 
to make a contract outside the border 
for the insurance of property with- 
in New York, in companies not 
authorized to transact business there- 
in, and while the contracts to insure 
in these mutuals are made, _real- 
ly, at the property insured, they are 
usually not in full effect until ratified 
from the head office of each particular 
group, hence, it would probably be held 
that the contract was made “outside 
the State.” 

An Unfair Condition. 

It is not a fair proposition that these 
companies should have the protection 
to the property they insure of our 
police and fire departments, and all the 


question is how can they be reached? 

There seems to be just one way, and 
that is to provide by law that any prop- 
erty-holder insuring property located 
within the State in any company or as- 
sociation not authorized to transact in- 
surance business in New York, must 
make a statement to some designated 


officer, on or before the first day of Feb- 
ruary of each year, showing in what 
company or companies he is insured, 


the amount and premium therefor, and 
either himself pay or be responsible for 
the payment of the sum of 1 per cent. 
of the gross amount of such premiums, 
and that failure so to do shall be a mis- 
demeanor. 

Such a statute would be effective, be- 
cause either the owner or the property 
being within the State could be readily 
gotten at. It would be entirely equit- 
able and proper, and it is to be hoped 
that some such recommendation will 
go to the State Legislature at its next 
session from an authoritative source. 





MERGER HIGHLY PROBABLE. 
(Continued from page 1.) 


the Department to the attention of 
Commissioner Wright, of Georgia.” 
Merger Idea Set Forth. 
Under Tuesday’s date Henry Evans, 


president of the Fidelity and chairman 
of the executive committee of the Phe- 
nix, advised the agents of the first nam- 
ed company of the merger scheme in 
this wise: 

“A merger of the Fidelity and Phenix 
insurance companies is in process. The 
boards of directors of the two compa- 
nies have agreed on terms, and as soon 
as some legal points can be disposed of 
circulars will be sent stockholders ask- 
ing for approval of the proposed action. 
Under the law of New York State it 
will require thirty days after notice to 
stockholders to complete the transac- 
tion. 

“The merged company will be known 
as the ‘Fidelity-Phenix Fire Insurance 
Company of New York.’ The capital 
will be $2,500,000, the net surplus about, 
$2,300,000 and the gross assets about 
$13,500,000. The management will be 
in the hands of men competent to han- 
dle the underwriting and financial af- 
fairs of the new company. The merger 
will result in the insurance liability 
then existing of each company, Fidelity 
and Phenix, being assumed automati- 
cally by the new company. Provision 
has been made to protect the agents of 
each company, and the writer desires 
to assure the agents of the Fidelity 
Fire Insurance Company that they will 
be fully protected and given even a 
stronger policy to place with their cus- 
tomers than now.” 

Union or Non-Union. 

Of wide interest to the fraternity is 
the future of the Phenix with regard to 
both Eastern and Western lines. It has 
always been prominent in these organi- 
zations, its former president, George P. 
Sheldon having served as president of 
the Eastern Union, while J. E. Lene- 
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han, the Western manager of the 
Phenix has been upon the most import- 
ant committees of the Western Union. 
It is asserted as a fact that since the 
present upheaval the Phenix is known 
to have paid excess commissions In a 
number of agencies, particularly in 
Wisconsin. 

The Phenix agency force throughout 
the country numbering something over 
nine thousand men, has been establish- 
ed along Union lines, and if the policy 
of the institution is to be changed in 
this important particular, the value of 
the plant, now considered one of the 
best in the business, will be very sert- 
ously impaired. 

Knockers at Work. 

While the great majority of field men 
are gentlemen, and observe the ameni- 
ties toward one another, there are some 
pikers in the business whose penchant 
for “knocking” is pronounced. 

Some of the special agents of the 
Spring Garden proved to be of this 
class, and when the plight of the Phenix 
was first announced, their little ham- 
mers were swung with quick rythm. Is- 
suing circular letters to Phenix agents, 
they suggested that if unquestioned in- 
demnity were needed, the Phildaelphia 
company was in position to supply a 
superior grade to that offered by the 
wounded Brooklyn institution (though 
the latter still has a policyholders sur- 
plus of over $2,000,000). 

This contemptible action on the part 
of the specials was promptly condemned 
by President Clarence Porter of the 
Spring Garden when the matter was 
brought to his attention, and if the 
guilty men are not speedily dropped 
from the company’s service, and be it 
hoped from the fire insurance business, 
Mr. Porter’s many friends will be great- 
ly surprised. 

Western Agents Restless. 

Chicago, Dec. 20. (Special correspond- 
ence.)—There is keen interest here as 
to the future of the western department 
of the Phenix. Chairman Henry Evans 
makes it plain that it will be a Western 
Union company. That settles an im- 
portant question for its agents. The 
very fact that Mr. Evans took up the 
rehabilitation work guarantees its finan- 
cial status so there is no lack of con- 
fidence along that line. 

Now the only question asked is as to 
the future personnel of its department 
here. Its agents are wondering just 
how far Continental methods will be in- 
troduced and how it will seem to have 
the biggest non-union company Official 
in the saddle of a leading union com- 
pany. In one sense no other man could 
have been sclected that would have re- 
stored confidence so soon as Mr. Evans. 
This relates to financial confidence. In 
another sense, the selection of Mr. 
Kvans injects into union politics a most 
uncertain future. Managers out here 
are apprehensive because they do not 
see how a powerful personality is going 
to straddle the fence. Can Mr. Evans 
adhere to his Continental doctrine for 
that company and preach genuine union 
gospel from the pulpit of the Phenix? 

The fact that Mr. Evans has sent out 
here Edward Randall, formerly with the 
Girard, as special inquisitor to probe 
into the western department, creates 
an uneasiness. Mr. Evans may have 
confidence in the western department 
heads, but he evidently hails from Mis- 
souri, and has to be convinced by fig- 
ures and facts. 

Whether General Agent Lenehan is 
much of an Evans type of man remains 
to be seen. The fact, however, that 
there has been so much loyalty to the 
Phenix in the West should commend 
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Mr. Lenehan to the new chief. Very | 
few companies could have attracted the 


fealty the Phenix has under similar 
conditions. Mr. Lenehan has played | 


the game on the square. Assistant 
Manager Street is probably more to Mr 
Evans’ liking. He is an omniverous 
worker, and a master hand at detail. 
In many ways Mr. Street will appeal to 
Mr. Evans. | 

The fact remains that whatever Mr. | 
Evans does, Geo. E. Kline, vice-presi- 
dent and western manager of the Con- 
tinental will be Mr. Evans chief power 
in the West. He will be the mouih- 
piece for Mr. Evans on important oc-| 
casions, because Mr. Evans has abso- 
lute confidence in him. 

The chief examiners and department 
heads of the Western office are not cer- 
tain of the future. They are paid fine 
salaries and have more responsibility 
placed on them than the Continental is 
wont to give its men in similar posi- 
tions. 


Big city agents of the Phenix are 
restless because they do not know 
whether its underwriting policy will 
change. Until all this is settled, the 


agents will be uneasy. 





Stamping Secretaries and Relief Rates. | 





The governing committee of theWest- 
ern Union will have an important meet- 
ing this week to discuss the discontin- 
uance of stamping secretaries and the 
granting of relief rates. The Indiana 
prosecution closed up the stamping 
offices in that State. There are some | 
left in Wisconsin and several in IIli-| 
nois. Whenever the companies have 
been attacked under anti-trust laws, the 
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GERMAN AMERICAN INS. CO. OF N. Y. 
PHOENIX INS. CO, OF HARTFORD, CONN. 
SPRINGFIELD F, & M. INS. CO. OF MASS, 


J. M. DONALD, AGENT 
24 COURT STREET, BROOKLYN 











WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 
REPRESENTING 


_ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 


CAMDEN FIRE INSURANCE ASS'’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GCO., of Ohlo 
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New Rating Schedule for Canning 





Factories. 
When the new rating schedule for 
canning factories is applied in New 


York State, it is figured rates on these 
properties will experience an average 
reduction of about twenty per cent. 


INTERESTING LEGAL DECISIONS. 








(Continued from page 10.) 
life of the policy, fairly and intelligent- | 
ly, as to the stock of merchandise car- | 
ried by the insured, and, in case of 
loss by fire, as to the stock of merchan- 


dise burned and the fair cash value} 
thereof.” 
The Court distinguishes other Vir-| 


ginia cases and also cites the decisions | 
of the Supreme Courts of other States. | 
The rule of law announced in this de- 
cision is well settled, but the case is| 
of interest because it is one of the few 
in which the company received a square | 
deal upon the facts. 66 So. R. Rep. 81. | 

Fire: Void Policy as Affected by Mort-| 
gage Clause:—The Supreme Court of| 
Iowa in passing upon a special mort-| 
zagee clause used by the Company, fol-| 
lows the well-established rule, that the! 
consideration which supports the policy 
also supports the contract between the! 
insurer and the mortgagee, and secures 
to the mortgagee a right to recover, re-| 
gardless of breaches by the insured. } 

The interesting question considered | 
in the case was that previously decidea, | 
where the mortgagee clause was at- 
tached by way of endorsement long af- 
ter the policy was issued. At the time! 
of the execution of the policy the in- 
sured had wrongfully represented that 
he was the sole and unconditional own- 
er. The court held that the policy, as| 
to the insured, was void and not in| 
force, and as there was no considera- 
tion paid for the agreement, as em- 
bodied in the mortgagee clause, and no 
new or valid contract was made by at- 
taching to the void policy an agreement 
for the benefit of the mortgagee. 

In our opinion, the weight of author- 
ity supports this reasoning, which is 
satisfactory from the insurer’s stan&- 
point. 103 N. W. Rep. 198. 
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Teutonia of Allegheny, Pa. 
Humboldt of Allegheny, Pa. 
German American of Pittsburgh, Pa. 
Detroit of Detroit, Mich. 
438 WALNUT ST., PHILA., PA. 





IMPORTANT TO LOCAL AGENTS 


Increase your premium income at least 
25% and your personal profit 50%. I 
know exactly how you can do this, and 
it will cost you nothing to find out. 
Write me. ROBERT R. TUTTLE 
Syracuse, N. Y. 











SURPLUS LINES 


D. C. SCHUPP & CO. 


159 La Salle Street, Chicago 
Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 


Excess Lines meen ys ogy here. Good 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 
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American Stock Companies 
Corespondence Solicited 
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Cc. R. CHADWICK & CO. 
GENERAL AGENTS 
Second National Bank Building 
CINCINNATI, OHIO 











NEW YORK 
LONDON 


TORONTO 
CHICAGO 
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HENRY E. HESS—A CHARACTER SKETCH 


Contributed by a Prominent Company E xecutive. 


Kkiverybody who knows Henry Evans 
is aware that he knows what he wants, 
that he generally gets what he wants 


when he wants it and that it is worth 
having when he has gained it. That 
he selected Henry E. Hess to take the 


quarter-deck of the “Phenix” in the 
recent storm was sufficient to make 
those who knew Mr. Hess say: “An 


and those who did 
“What kind of a 


excellent choice” 
not know him ask: 
man is he?” 

The writer’s attention was first at- 
traced to him when travelling in New 
England some eighteen years ago, at 
which time Mr. Hess was a strong ele- 
ment in the New England Fire Insur- 
ance Exchange and in the field gen- 
erally. He was not patterned on any 
model particularly, that is, there are 
not many of the class, therefore, he 
has always been an interesting study 
among his acquaintances. 
eye and clean-cut features 
yet he does not take 
things indifferently; there is nothing 
neutral about him. A difference ot 
opinion is to him a challenge quickly 
taken up and into which he throws his 
whole being, something after the man- 
ner of Gladstone who always met a 
question from the other side as a chal- 
lenge. Yet Mr. Hess is open to. con- 
viction and not an ungenerous de- 
bater. He is never tame or uninterest- 
ing in speech and has a very happy 
faculty of dressing dull commonplaces 
in attractive forms. 

In the field he was aggressive, yet 
fair. He was a very able adjuster and 
all round field man. Like many others 
who are conscious of strength he dit 
not care to spare time in trimming his 
speech and manners to small details 
or men and consequently at times gave 
offense when none was intended. Yet 
he is ready to repair any unintentional 
offense given. 

Mr. Hess is a quick thinker and prompt 
actor. Honest in intentions always, see- 
ing his object clearly, he is apt to be 
impatient of the slower mental proces- 
ses of other men, which is evidenced 
at times in ways disconcerting to those 
on the opposite side of the question. 
Strangers sometimes might think there 
was evidence of temper, when as a 
matter of fact no trace of such a thing 
exists. Mr. Hess never uses strong 
language. He has a way all his own 


His clear 
betoken strength, 


VICTORY FOR INSURANCE CO’S. 





Get Case 


Final Judgment in Their 
Against New York Cen- 


tral Railway. 





Judgment for $15,159.38, plus $2,349.70 
interest, was awarded by the Appellate 
Division of the New York Supreme 
Court to the insurance companies in 
their action against the New York Cen- 
tral and Hudson River Railway. 

The suit followed the burning of the 
plant of the New York Car Wheel 
Works and the P. H. Griffin Machine 
Works, at Buffalo, March 6, 1907. The 
action was based upon the interferance 
by the railway with the firemen in their 
fight against the flames, the fact being 
established that one of tne switch en- 
gines of the railway deliberately ran 
over and distroyed several lines of hose 
that were stretched across the rails. 


The Parting Munch of the Albany 
Bunch. 





On Monday night last at the Hamp- 
ton Hotel, the special agents resident 
in Albany, N. Y., gave a farewell din- 
ner to Frederick W. Bauer, special 
agent of the Liverpool and London and 


of expressing himself, but it means 
nothing, it is simply a “Hessism"’ so to 
speak. For example, “How on earth 


any one can be so idiotic as to im- 
agine for a moment I would espouse 
tweddledum against tweedledee | can- 
not for the life of me understand.” 

Yet personally in debate | would be 
very giad never to meet anything worse 
than Mr. Hess supplies. Underneath 
an exterior sometimes suggestive of 
warm temper there lies a genial, kindly 
disposition, and many young men have 
found a cordial counsellor in him. 

In disposition he is keenly sensitive, 
feeling things to the quick which a 
more sluggish temperament would not 
notice. 

Mr. Hess came to New York from 
New England with a great reputation 
aS an organizer and man of executive 
ability. His strong work in the New 
England Exchange and his success in 
the Boston Insurance Library were 
well known. He has not only main- 
tained that reputation, but has added 
greatly to it. His organizing work has 
been fine; his integrity has never been 
challenged; no one has ever suggested 
that anybody has been able to swerve 
him from his impartial duty as he has 
seen it. The New York Insurance Ex- 
change is a monumental work, and | 
for one believe it is what it is largeiy 
because Henry E. Hess has been the 
director. 


Success on a iarge scale came to him 
in his mature years, yet the cupacity 
and preparation for it were always 
there. A ready and attractive speaker, 
a scholar and thinker, a man of posi- 
tive opinions which can at any moment 
be lucidly expressed, a great organizer 
and executive, he is fit for almost any 
position in our business. To the Ex- 
change his loss is real, but doubtless 
on the floor he will yield counsels of 
great value in the future. To the busi- 
ness at large it is a gain to have a 
strong, steady hand take the helm of 
the Phenix and when he has run the 
ship out from under the lee shore those 
who know him are quite prepared to be- 
lieve he will be able to let out sail in a 
safe way and in a manner to make his 
colleagues in the business take notice. 
Yet confidence in the character of Mr. 
Hess is such that the best men in the 
business will cordially extend him a 
welcome into their ranks without mis- 
trust or jealousy. 


Globe, who leaves the Eastern New 
York field on January first, to assume 
similar duties for the company in East- 
ern Massachusetts and Rhode Island. 

As a token of their esteem Mr. Bauer 
was presented by his associates with a 
handsome gold match box and a cigar- 
cutter. 


ENGINEERS AT BALTIMORE. 
Recent Severe Fires and the Cause for 
their Poor Handling Under 
Investigation. 





Engineers of the National Board of 


Fire Underwriters are in Baitmore, test-| 


ing the steam fire engines in use there, 


examining the water supply and its dis-| 


tribution, the ability of the firemen to 
properly do the work assigned them, 
and in short seeking to learn the reason 
for the numerous and severe fires that 
have occurred in the Monumental City 
recently. 


“It is said that as a result of the pres-| 
€n-| 


ent criticism the department will 
large its present system of obtaining in- 
formation concerning the architecture 
of buildings, especially the large ones in 
the business district and on the waier 
front. 

“At present each captain is supposed 
to familiarize himself with the interior 
of the big buildings n his territory. He 
is supposed to memorize the details of 
the construction; know where each 
Stairway, air shaft, elevator shaft and 
door is and other points, so that if a fire 
should break out and he responded to 
it he could, by remembering exactly the 
detail of building, lead his company 
‘through the smoke or darkness. 


“It is said the plan could be further 
enlarged upon to greater advantage if 
the city would require each owner of 
vuildings to furnish the Fire Depart- 
ment with a plain plan of such. 

“These plans, it is said, could be 
given to the captain and the chiefs in 
each district and carried in the hose 
wagon. They could be on small size 
paper and be filed away. With a large 
fire it would be the work of only a mo- 


ment, it is said, for the captain or chief | 
to run through his file and get the plan. | 


Instantly, it is said, he would know the 


pian of the building afire and be better | 


able to direct his men. 
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| “The Leading Fire Insurance Company’ 


of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 


A. N. Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 





For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


Cash Capital - - + $1,000,000.00 
Cash Assets - - + $4,395,625.89 
Cash Surplus to Policy 

Holders - - + $2,063,04401 


The real rir of an insurance company is in the con- 
servatiom of management, and the management of 
THE HANOY ER is an absolute assurance of the security 
of its policy. 

R. EMORY WARFIELD, President 
JOSEPH McCORD Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 
HOME OFFICE: 
Hanover Bidg., 34 Pine St. 


NEW YORK 














NATIONAL UNION FIRE INS. CO. 


OF PITTSBURGH 


ATLANTA HOME INS. CO, 


OF ATLANTA 


CAPITAL FIRE INS. CO. 


OF NEW HAMPSHIRE 


NORTHWESTERN NAT'L INS. CO. 


OF MILWAUKEE 








179 REMSEN ST. 


IRVIN UNDERWRITING CO. 


REPRESENTING 


SECURITY INSURANCE CO. 


OF NEW HAVEN 


SUN INSURANCE CO. 


OF NEW ORLEANS 


GERMAN INSURANCE CO. 


OF PITTSBURGH 


SCOTTISH UNION & NAT. INS. CO. 








OFFICES 


GARFIELD 
BUILDING 


BROOKLYN, N. Y. 


OF EDINBURGH 


26 COURT ST. 











-_ 





EXCEPTIONAL 


Hudson Underwriters of N. Y. 


Firemens of New Jersey 
Jefferson 
Queen City 


Firemens of New Jersey 
St. Paul F. & M. 
Continental of pa York 


Sprit eld | F. £1 M. 





William Penn Fire 
EASTERN PENNA.—SOUTHERN NEW JERSEY 


FACILITIES OFFERED TO BROKERS AND ACENTS 


CLARENCE A. KROUSE & CO. 


GENERAL INSURANCE AGENTS 
325 WALNUT STREET, PHILADELPHIA, PA. 





PHILADELPHIA FIRST ACENCIES 


William Penn ef Pa. 


PHILADELPHIA SUBURBAN TERRITORY 


St. Post ¥. .. M. 
Granite 
Suringfeld ¥. &M. 


Os 


Peoples National 
Conco: 

Phoenix of Connecticut 
pousonte. 


Ques City ot {New York of N. Y. 





Atlantic City, Ocean City, Wildwood and Cape May Property a Specialty 


Washington Fire 


Washington Fire 


Queen City 


Continental of New York 
Hawkey ; 
Phoenix of Connecticut 


Franklin of Philadelphia 
Granite State 

Hawkeye 

Humbo dt 

Jefferson 
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UP AND DOWN IN NEW JERSEY | 


Following the formal relinquishment 
by all associations having jurisdiction 
over New Jersey, of control in the mat- 
ter of rates, each company is now mak- 
ing its own tariffs and will continue so 
te do. 

Appreciating fully the value of the 
surveys and other data supplied by the 
independent iuspection bureaus at Jersey 
City, Newark and Camden the compa- 
nies are subscribing freely to such ser- 
vice, and are thus kept constantly ad- 
vised as to changes in hazard and the 
probable cost of their assumption. 
While agents are naturally anxious over 
the changed conditions they realize 
the necessity of getting an adequate 
price for the indemnity they sell, and 
within a brief time may be counted 
upon to have fully adapted themselves 
to the new policy. 











SOUND SENSE FROM A LAYMAN, 


COMMENT ON NEWARK DECISION. 








Large Property-Owner Propounds Some 
Questions and States Truths on 
Insurance Affairs. 

The subjoined communication, ad- 
dressed by “A Taxpayer” to the New- 
ark “Star,” contains so much good sense 
regarding the recent decision in the 
Newark Fire Insurance Exchange Decis- 
ion, that we gladly reproduce it in our 


columns, commending its careful peru- 
sal to agents throughout the entire 
State: 


I have noticed at various times in 
reading the “Star” articles regarding 
the Newark Fire Insurance Exchange. 
In this morning’s paper you quote 
Judge Malto'm MacLear as the trust 
buster, and he made a statement ‘iat 
he was doing something for the benefit 
of the people in regard to dissolving the 
Newark Fire Insurance Exchange, and 
that he did not propose to sit idly by 
and see the carrying out of a plan that 
would be beating the devil around the 
stump. 

I want to ask Judge MacLear through 
your paper if he realizes that the in- 
surance companies control 75 per cent. 
of the credit done by business houses 
in the world. Does he also realize that 
the companies can cause a panic in New 
Jersey commencing next week, if they 
choose, that would ruin hundreds of our 
best business people? Why I ask these 
questions:I was talking with one of the 
principal insurance agents in the city 
cf Newark on this subject. Said agent 
made statements to me which I scoffed 
ai at first, but on thinking the matter 
over the second time I started to make 
a quiet investigation regarding the ex- 
act situation, to find out whether it was 
merely talk or a reality, for the reason 
I have large interests in real estate in 
Newark and also a large amount out on 
bond and mortgage, and I know very 
well that if the statements made to me 
by said agent were correct that it was 
up to me to get busy and protect my 
interest as much as possible. 

lf the Companies Left New Jersey. 

I made a trip to New York City and 
called at variousinsurance places there 
and I found that the statements made 
were only too true. Does Judge Mac- 
Lear or the business people in the State 
of New Jersey realize the fact that the 
insurance companies are on the point 
of withdrawing from the Staie entire’y, 


THE EASTERN UNDERWRITER 








the same as they did a few years ago 
in Texas and Arkansas, and should the 
insurance companies decide on this 
drastic measure do the people of the 
State of New Jersey realize what the 
outcome will be? Is Judge MacLear 
ready to secure them with the insur- 
ance and make loans on their property 
without insurance policies as security? 
Now, if the insurance companies do re- 
tire, and I am sorry to say that they 
are perfecting plans to do so, if not al- 
lowed to make rates, I want to ask 
Judge Mac Lear what is the outcome? 

The financial institutions loaning 
money in the State of New Jersey will 
commence calling all their loans, for the 
reason that they cannot secure insur- 
ance to protect same. Business houses 
throughout the State will be unable to 
secure credit from the wholesale 
houses, and banks will cease loaning 
money to merchants, unless their stock 
is insured. 

Of course, you may claim there are 
local companies in the State of New 
Jersey. Yes, at present there are only 
twelve doing a general insurance busi- 
ness in New Jersey, and does Judge 
MacLear know that these twelve com- 
panies can not carry one twenty-fifth 
part of the insurance written in New 
Jersey? Take, for instance, the insur- 
ance that is carried to-day on property 
in Newark bounded by Franklin street 
io High street, thence to D. L. and W. 
R. R., thence to Passaic river and along 
its banks to the Pennsylvania Railroad, 
then back to Franklin street. These 
twelve State companies, if they so de- 
sired, could not write one one-tnous- 
andth part of the insurance carried in 
this district, and what insurance the 
said State companies do write would be 
on the buildings and that would be 
scattered and the merchants who need 
insurance in order to secure credit will 
20 without. Our factories also will be 
unable to secure proper protection and 
likely a great many of them will move 
to other States whereby they can se- 
cure insurance in the so-called combina- 
tion companies. 

Property-Owners on Thin Ice. 

Does Judge MacLear realize that in- 

stead of doing a kindness or a favor to 


LOUIS SCHLESINGER 
Union Bldg. 
NEWARK, N, J. 
REPRESENTING 

Glens Falls 
Albany 
Buffalo German 
Dixie Fire 
Security of New Haven 
Ins. Co. of No.America 
for 
Newark & Essex Co. 
Exceptional binding facilities 
for New York Brokers 
Phone our Expense 











H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. J. 








Representing Eighteen Leading 
Fire Companies 
or 
Atlantic City and Vicinity 
Have desirable opening for 
another strong company. 





December 23, 1909. 





Proposed Capital, $1,000,000 


AMERICAN UNION FIRE 


INSURANCE COMPANY, 
OF PHILADELPHIA 


(Now organizing and to be incorporated under Laws of Pennsylvania) 


JAMES F. STONE 


Chairman Organization Committee 
331-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 


Proposed Surplus, $1,000,000 








TWO HUNDREDTH YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 
FOUNDED 1710 
United States Branch: 

54 PINE STREET, NEW YORK 
Western Department: 

171 LA SALLE STREET, CHICAGO 


Pacific Department: 
N. E. Cor. Sansome and Sacramento Streets 
SAN FRANCISCO CAL. 


Agents Wanted at Unrepresented Points 








Northern Assurance Co., ita. 
OF LONDON, ENG. 
U. S. Statement as of Jan. 1, 1909 


Admitted Cash Assets......... $4,801,566 
All Liabilities, incl. Reserves . 3,075,917 
Net Surplus in U. S...... $1,725,639 


Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York 


GEORGE W. BABB, Manager 
T. A. RALSTON, Sub-Manager 














BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada 


UNITED STATES BRANCH 


January 1, 1909 
DOI. 6c cececcnessevecnsse vesecess 
Surplus in U- B..........ccsecccese 
HON. GEO. A. COX, President 
W. R. BROCK & JOHN HOSKIN, K. C., LL. D 
Vice-Presidents 
W. B. MEIKLE, Gen. Mer. 


$1,473,470.80 
570,722.63 








PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 


No. 68 WILLIAM ST. 
New York 





FIRE ASSOCIATION 


Organised 1817. Incorporated 1820. 


Cash Capital, $500,000. Assets, $7,301,261.56, 

‘ T. hk. Conderman, Vice-Pres. 
M. G. Garrigues, Sec. and Treas. 

R.N. Kelly, Jr., Asst. Sec. and Treas. 


E. 0. Irwin, Pres. 


PHILADELPHIA fF 
Office: Company’s Building, 407-409 Walnut St. 






or 
A 


Charter Pepetual. 


1817 








Delaware Fire Ins. Co.,Phila., Pa. 


Telephone 1049 Main 


LOCKWOOD BROS. 


—Representing— 


National Fire Ins. Co. of Hartford, Conn. 
Peoples Nat’! Fire Ins. Co., Phila. Pa. 


Shawnee Fire Ins. Co., Topeka, Kan. | Washington Fire Ins. Co., Seattle, Wash. 


BROOKLYN, N.Y. 


GENERAL FIRE INSUR- 
ANCE AGENTS 


152 MONTAGUE STREET 














St. Louis, Jan. ist. 





H. G. Hoffman, 


Peoples National of Philadelphia, Jefferson of Philadelphia, Ben Franklin 
of Pittsburgh, German of Pittsburgh, National Lumber of Buffalo, Dixie 
of Greensboro, Austin of Dallas, Commonwealth of Dallas, Republic 
Underwriters, Dallas, International of Dallas, Jan. Ist, International of 


All Losses Adjusted and Paid from this Office 


Address—Mt. Sterling “‘The Hartford of Kentucky ” 


General Agent 
for Kentucky 


84 WILLIAM STREET 


HUDSON UNDERWRITERS 


COMPOSED OF 
Lumber Insurance Company of New York 
AND 


Adirondack Fire Insurance Company 


NEW YORK 





























December 23, 1909. 





the public, ruination is staring them in 
the face? If the companies should re- 
tire and the financial institutions can- 
not secure their policies on property 
where they loan money and call the 
loan, will the owner of said property 
be able to secure a loan from any other 
source if he cannot produce satisfactory 
insurance. Look at the number of our 
merchants in the State of New Jersey 
that will fail on account of not being 
able to borrow money at the banks or 
secure credit from the wholesale 
houses, simply for the reason that they 
cannot secure insurance on their stocks. 
This I find is the exact and true condi- 
tion of affairs at the present time in 
this State. I have commenced to-day to 
call in every mortgage that I have in 
my possession and intend to loan this 
money in other States where I will 
have no trouble in the future to secure 
insurance, and I should advise persons 
loaning money on property in this State 
te go a little easy or they may find 
themselves in the near future without 
any protection whatever. 

1 was one of the parties who felt like 
patting Judge MacLear on the back and 
telling him he was all right. I was 
practically against the combination, but 
when this matter was put to me in the 
proper light I began to realize that I 
might be placed in a position where I 
would laugh out of the other corner of 


my mouth. 

You may claim, oh, well, there are 
outside companies that will write our 
insurance. Yes, there are outside com- 


panies which are not admitted to do 

business in this State, and I learned 

that some of our business men in the 

city of Newark have had a very sad ex- 

perience with said cutside companies. 
What Happened in Texas. 

It happened also to be my good for- 
tune to-day to meet a party who ha‘ 
relatives living and owning property in 
Texas at the time the insurance com- 
panies retired from that State on ac- 
count of the drastic insurance laws. 
What were the consequences? All banks, 
trust companies and financial institu- 
tions called all their loans, and it creat- 
ed such a panic and ruined so many 
people that the State at once remode!l- 
ed their insurance laws and the com- 
panies returned. Now this is what is 
staring the residents of New Jersey in 
the face at present, and if the compan- 
ies are not allowed to make rates Judge 


MacLear will not be only a trust busi- 


er, but a business buster as well. 





WARN NEW BRUNSWICK, N. J. 
National Board Engineers Finding Fire 
Hazard Greater than it 
Should Be. 

The engineers of the national board 
of fire underwriters report that the con- 
flagration hazard of New Brunswick, N. 
J,. is severe in the congested district. 
The danger is due, to quote the “New 
York Commercial” to the large amount 
of frame construction, numerous shin- 
gle roofs, many structural weaknesses, 
narrow streets, unreliable fire-alarm 
system and an inefficient volunteer fire 

department. 

The manufacturing plants are mainly 
of good construction and private fire 
protection is used. In the residential 
sections, the large proportion of roof 
coverings are non-combustible and the 
conflagration hazard is small. New 
Brunswick has a population of about 
25,000. The average number of fires is 
low, the loss per capita is high and per 
fire excessive. 

The report scores the organization of 
the volunteer fire department. Its or- 
ganization, supervision and method of 
appointment is poor and the chief offi- 
cers are elected for short terms. The 
membership is very large, owing to 
social and political features. The dis- 
tribution of companies is poor, while 
the equipment is totally inadequate. 
There is no discipline and the methods 
of fire-fighting employed often result 
in excessive water damage. 
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TRENTON AGENTS FORM CLUB. 





Old Underwriters Organization Dis- 
bands To Conform To Decision of 
The Court of Errors. 





The Trenton Fire Underwriters or- 
ganization conformed last week to the 
recent decision of the Court of Errors 
and Appeals, denying the right of fire 
insurance companies to make or main- 
tain rates in New Jersey, by disband- 
ing and subsequently resolved them- 
selves into a Club for the protection of 
their interests. While the benefit to be 
derived will be similar to that received 
from the old organization, care has 
been exercised to avoid any legal on- 
tanglements. 

The members met in the rooms of 
the organization in the Broad Street 
National Bank Building, and elected the 
same officers as were in charge of the 
oid body. They were: J. H. Wright, 
president; G. B. Yard, secretary-treas- 
urer. The trustees are W. M. Dickin- 
son, I. W. Rogers and Clifford Worta- 
ington. ; 


PROUD OF THEIR FIRE DEPT. 








Trentonian’s Have Good Reason to be 
Satisfied With Its Work—A Re- 
cent Exhibition. 

Trenton, N. J., Dec. 22.—A fine 
demonstration of the alertness and effi- 
ciency of the local fire departinent was 
given last Tuesday, when it quickly ex- 
tinguished two dangerous blazes that 
were discovered in the heart of the 
business section of the city at about 
the same tiie. 

While the firemen were responding 
to an alarm caused by the burning barn 
back of Goldberg, Siegel & Co.’s large 
department store, a portion of them 
were halted one block distant at the 
duilding adjoining Taylor Opera House, 
where another fire was eating its way 
through the roof. Delay of a few min- 
utes in getting either of the fires under 
control] would have resulted in a contla- 
gration that would have destroyed val- 
uable buildings and ruined the holiday 
stock of several important business 
houses. Quick action and intelligent 
work, however, saved many thousand 
dollars worth of property. 

During the fire a dispute arose be- 
tween the firemen and the police au- 
thorities. The firemen had carried two 
lines of hose to the top floor of the 
burning building. One of these contain- 
ed water and the other was taken up to 
be used in case of emergency. 

While the firemen were at work the 
police captain ordered the men on the 
street to uncouple the line of hose con- 
‘aining no water and to change the po- 
sition of one of the trucks, so that the 
street cars could pass, both of which 
the firemen refused to do without or- 
ders from their chief. 

Traffic was delayed a few minutes, 
but the firemen realized that this was 
unimportant at a time when great busi- 


ness houses were in danger of being 
destroyed. 
It is quite likely that this incident 


will result in the establishment of a 
rule placing the firemen in absolute 
control during a fire and designating 
the duty of the police to preserve order 
and keep the crowds outside the fire 
lines. 

It is no idle boast of the people of 
Trenton that their fire department is 
one of the very best in the country. Its 
officers are experienced men of excel- 
lent judgment, and nearly every man 
in the ranks is thoroughly familiar with 
his work, and he is enthusiastic, fear- 
less and faithful. 

The chief and two assistant chiefs 
are stationed at headquarters, and un- 
less they are at a fire two of them are 
always in the house. Like the men in 
the ranks each chief has a day and 
night off duty every six days. 

For nearly seventeen years Chief Al- 
len had slept six nights a week at head- 
quarters. About a year ago the com- 





ANNOUNCEMENT 


The Central National Fire Insurance Company 
OF CHICAGO, ILL. 


Capital $200,000 - Surplus $200,000 


is entering New England and will commence business about January 
Ist, 1910. The company will do a general business and have good 
reinsurance facilities. Applications for agency may be made to 





EDWARD E. HALL, General Agent, 45 Cedar St., New York 
——OoR 


H. H. CLUTIA, Special Agent, 20 Kilby St., Boston 














ESTABLISHED 1886 THE PIONEER IN ITS LINE 


ASSETS $300,000 
Indiana and Ohio Live Stock Insurance Co. 


—INSURES— 
HORSES, MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 














MYRON W. ROBINSON 


New Jersey State Agent For 


THE AMERICAN LIVE STOCK INSURANCE CO. 


INDIANAPOLIS, IND. 
New Jersey Office: ENGLEWOOD, N. J. New York City Office: MILLS BLDG 


Local agents wishing to add a growing and profitable branch of 
insurance to their agency should communicate with me at once 


$100,000 deposited with Auditor of State for protection to policyholders 

















- 
Permitted 


Insurance 
Companies 
Within 
Twenty- 
five States 
FIRE PROOF F.P. Se Machine FOOL PROOF 


RECORD IN SERVICE 


Over sixty thousand of these machines have been in use for the average period 
of three and three-fourths years. There have been only sixteen accidents, and the 
total loss attributable to them direct and indirect has amounted to Four Thousand 
Nine Hundred Twenty-eight Dollarsand Fifty Cents,or a little more than Two Cents 
per Annum per machine, or less than Thirty-seven One Hundredths of a Mill per 
Hundred of the value of the property exposed to the hazard of their use. 

Insurance men please note and if you want the best, cheapest 
and safest lighting and cooking facilities in the world, communicate with 


MERGARD & SEIDLER, 
107 Springfield Ave., “ Newark, N. J. 
R 


THE INCANDESCENT LIGHT & STOVE CO., 





Paid up Capital $1,500,000 426 E. Pearl St., Cincinnati, Cte 


. 














16 
missioners. deemed that he should be 
given more time at his home. 


He yet sleeps at headquarters the two 
nights each week when his assistants 
are off, and the latter sleep there six 
nights a week. The chiefs have no 
fancy quarters, they are firemen the 
same as those in the ranks. Their cots 
are in a row with those of the firemen, 
who have charge of the apparatus sta- 
tioned in the house, consisting of a 
Stanley steamer, a Webb auto engine 
and a chemical apparatus. 

In the seventeen years existence of 
the present paid department, up to 
March last, there were 2,651 alarms of 
fire in the city. The total losses in that 
time were $1,293,534 and the insurance 
recovered was $1,182,561. Last year 
the total losses were $36,598, 4 
$3,672. of which was covered by insur- 
ance. 

FIGHT WHILE PLANT BURNS. 
Insurance Companies Must Pay Heavity 
for Scran Between Jealous 
Firemen. 

3ecause of a wrangle between the 
firemen of Passaic and Athenia, N. J., 
in the progress of which the several 





PROMINENT MEN INTERESTED 





In Standard Fire Insurance Company, 
Newly Formed at 
Hartford. 

(M. Lewin Hewes has promoted the 
Standard Fire, of Hartford, to such 
punpose that its successful launching 
Tow seems assured. It is to have a 
capital of $500,000 and an equal amount 
of surplus. 

Among the stock subscribers are the 
following leading financiers: 

J. Pierpont Morgan; George Griswold 
Haven, Strong, Sturgis Co.; Morten F. 
Plant, Plant Steamship Lines; Henry 
Steers, Bradley, Gaffney & Steers; John 
R. Hegeman, president, Metropolitan 
Life Insurance Co.; James Parmelee, 
president National Carbon Co.; William 
B. Joyce, president National Surety Co.; 
Theodore P. Shonts, president Interbor- 
ough-Metropolitan Railway Co.; August 
Belmont; Saks & Co.; Weston W. 
Walker; Galen L. Stone, Hayden, Stone 
& Co.; William C. Skinner, president 
Colt Arms Co.; C. L. F. Robinson, vice- 
president Colt Arms Co.; E. L. Corning, 
Corning estate; Charles F. Taylor; F. 
W. Arnold, president Hartford Ice Co.; 
E. N. Barney; Francis T. Maxwell, di- 





hose lines were cut by passing railway rector New Haven Raiiroad; O. 

trains, the interested insurance compa- Laing, manager Central New England 

nies will pay practically a total loss for Railway Co.; Charles E. Gross, Gross, 

the burning of the Athenia plant of the Hyde & Shipman; Frank L. Wilcox, 

Worham-Mager Engineering Company president Fidelity Trust Co. of Hart- 

on the 11th inst. ford; A. B. Day, president Riverside 
The concern manufactured cars for Trust Co. of Hartford; Atwood Collins, 

\ a 





Ruins of the Athenia, N. J., Plant of the 


tl American mining trade, and 


t the time of the fire had a consider- 


1e South 


able stock on hand in the shops and 
yards. There will be some salvage on 
this. 

Willcox, Peck and Hughes, of New 
York City, placed the line in the follow- 


ing companies: 
Commonwealth $2,500; Northern, Lon- 


don, $4,600; German-American, New 
York, $2,000; New York Underwriters, 
$5,200; Phoenix of Connecticut, $5,000; 


New Hampshire, $2,000; Springfield, $5,- 
Colonial Underwriters, $1,250; 
North British & Mer- 


O00: 


Stuyvesant, $250; 


antile, $3,500; Queen, $5,000; Western 
Reserve, $2,500; Home of New York, 
$4,350; Shawnee, $4,250; Stuyvesant, $1,- 
500; Globe & Rutgers, $1,500; Scottish 
Union and National, $2,500; Rochester 


German, $2,500; National Union, $5,000; 


Scottish Union and National, $2,500; 
Providence-Washington, $1,500; Secur- 
ty of ‘Connecticut, $1,500; Hanover of 


New 


York, $2,500; German-American, 
$2,500; Teutonia of Pennsylvania, $2,- 
000: total, $73,000. On buildings 
Northern, London, $1,500; Concordia, 
$1.50: Colonial Underwriters, $1,250; 
Phoenix of London, $6,500; Stuyvesant, 
1.250: total, $12,000 





Worham-Mager Engineering Company. 


president Surety Co. of Hartford; D. E. 


Stevens, president Hartford National 
Bank; FI. F. Corbin, president P. T. 
Corbin Manufacturing Co. 

Until some eight months ago Mr. 


Hewes was agency superintendent for 
the Scottish Union & National. 





SUPPORT AGENTS ORGANIZATION. 





G. L. Myers and Company Instruct Ar- 
kansas Agent not to Solicit Ex- 
pirations of Other Office. 





G. L. Myers & Co., of Memphis, 
Tenn., who act as general agents in 
Arkansas for a number of leading com- 
panies, have instructed their newly ap- 
pointed agents now at Monticello, Ar- 
kansas, not to solicit the expirations of 
the former agents from whom G. L. 
Myers & Co. transferred for what they 
believed were good and sufficient rea- 
sons. 

Myers & Co. conferred with the State 
Association and with the National Asso- 
ciation of Local Fire Insurance Agents 
in regard to the subject, and while not 
agreeing with the contentions of the 
agents’ organization on every point, 
cheerfully conformed with the rules in 





Established 1836, 


Richmond Ins. Co. of New York 


chien siiguseseoueen $285,228.70 


Surplus to Policyholders...... $246,042.94 


JOHN E. KING, GENERAL AGENT, 
95 WILLIAM STREET, 


NEW YORA 


this case because of their desire to sup- 
port and maintain the general princi- 
ples of the agents’ organization. 

Their action in this matter is greatly 
appreciated by the members of the Ar- 
kansas Association and by the officers 
of the National Association. The fol- 
lowing companies are represented in the 
general agency of Myers & Co.: Royal, 
Queen, London & Lancashire, Girard, 
Teutonia of La. 





WILL ENTER NEW ENGLAND. 





Central National Fire of Chicago Plan- 
ning to Come East About 

January 1. 

Immediately the Illinois Insurance 
Department concludesits examination of 
the Central National Fire, of Chicago, 
which it is now making at the request 
of the Company’s management, the in- 
stitution will extend its operations to 
the Eastern States, selecting such loca- 
tions for representation as give reason- 
uble promise of profit-making. 

Edward E. Hall, of New York City, is 
seneral agent of the Central National 
for New England, while Whilden and 
Hancock, also of the metropolis, rep- 
resent it for New York and the Middle 
Department States. 


Business Goes to Mechanics & Traders. 





While away last week Vice-President 
A. E. Larter, of the American of New- 


ark, arranged to reinsure the Com- 
pany’s Arkansas“ business in the 
Mechanics and Traders, which latter 


corporation is represented by the Texas 
general agency of Cochran, Thomas & 
Company of Dallas. Dissatisfied with 
conditions in Arkansas the American 
has retired from the State. Its business 
there amounted to about $15,000. 





Alfred C. Green, formerly represent- 
ing the “Ocean” on the “street,” is 
now representing the City Liability De- 
partment of the Casualty Company of 
America and is devoting his entire time 
to soliciting business from brokers and 
afording them every possible facility 
conducive to satisfactory service and 
increasing their liability business. 


The sincere sympathy of the under- | 


writing fraternity goes out to E. 
Pieper, secretary of the Rhode Island 
Insurance Company, in the death of his 
wife, which sad event occurred last Fri- 
day. 








VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 











G. | 
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GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 








Cash Capital .....$1,000,000.00 
Assets............. 5,874,016.00 
Net Surplus....... 1,509,442.33 


Surplus for Policy 
olders......... 2,509,442.33 





HEAD OFFICE: 
Cor. William and Cedar Streets 














Commercial Union Assurance Company 
(Limited) 
OF LONDON 
PINE AND WILLIAM STS., NEW YORK CITY 








Surplus Lines Department 


Affords agents and brokers the best 
facilities for supplying reliable indemnity. 
We are Attorneys in the United States for 


THE CENTRAL INSURANCE CO. 





Limited, of London 
ESSEX & SUFFOLK EQUITABLE INS 
SOCIETY, Ltd., of Colchester ; 


LEATHER TRADES *« GENERAL IN- 
SURANCE C0., Limited, of Liverpool 
THE LEGAL INSURANCE COMPANY 
Limited, of London 


BINDER CONTRACT (Guaranteed Under- 
writers) at Lloyds, London 

Only legitimate surplus lines at full tariff rates 
entertained on the heavy value risks after the capacity of 
the local agents is exhausted.~Your business protected. 
Capacity, 340,000 on unsprinklered risks and $100,000 on 
sprinklered risk«-Liberal commissions.—Strong Com- 
panies.—Losses adjusted and paid through this office.-- 
Applications by mail or telegraph receive prompt attention 


Fred S. James & Co. 


84 William Street 
New York 
Chicago Office: 171 LA SALLE ST. 

















MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854. 





John H. Claney, President, 
W. K. Reifsnyder, Secretary 





Surplus Lines 


London Lloyds 


(iuaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guaranteed names of 


London Lloyds Underwriters that accept American fire business through 


our office. 


Immediate binders given ; 10% commission paid. 


If you are 


short of insurance send us full information, including list of the principal 
represented companies and amounts they carry. 


We invite your patronage and promise careful attention to your 


interest. 


| MARSH & McLENNAN 


i New York Office, 54 William St. 


Chicago Office, 159 La Salle St. 
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TO HAVE $1,000,000 CAPITAL. 





Niagara Fire Directors Outline Plan for 
Partial Return of the San Fran- 
cisco Assessment. 

—_——_—_ 

On Monday next the stockholders of 
the Niagara Fire, of New York, will 
vote upon a previously submitted plan 
of its directors, for increasing the cap- 
ital of the Company from $750,000 to 
$1,000,000, through the issuance of 20,- 
000 new shares of stock of the par value 

of $50 each. 

Assuming that the increase be sanc- 
tioned .y the shareholders, it is planned 
to declare a 40 per cent. dividend out of 
accumulated surplus. 

The new stock issue will be offered to 
stockholders at par in the proportion of 
one share of new stock to each three 
shares of old. When the San Francisco 
disaster occurred, the Niagara was in- 
volved to such an extent as made it de- 
sirable to call upon the stockholders for 
increased funds, which were promptly 
paid. The special dividend will act asa 
partial offset to that contribution. 





PECULIAR LOUISVILLE LOSS. 





Special Agents Carefully Investigating 
Claim of Chicago Suit 
Company. 





Local agents, specials and companies 
have been greatly interested in the loss 
of the Chicago Suit Company on Fourth 
Avenue, Louisville, the middle of No- 
vember. As mentioned at the time one 
agency, Bullitt Bros., delivered policies 
for $10,000 at 8:30 p. m. and the fire 
caused practically a total loss about 
two hours later. 

It appears that the insurance was 
taken out by one J. H. Brown but he 
had only $3,500 interest in the concern. 
The chief creditor was the Glaser, Holf- 
man Fur Company of Chicago upon 
whose consignment of $10,000 and ac- 
count of $15,500 only $800 had been 
paid. As stated $10,000 of the insur 
ance was placed by the Bullitt Bros. 
agency and the other $15,000 by Charles 
Thurston Johnson who brokered the 
business, paying the premium himse'f, 
securing an attachment against Brown 
after the fire to reimburse himseif 

The store had not opened for busi 
ness and the fire was caused by a gas 
explosion which blew out the plate 
glass front. It appears that there were 
two gas stoves, one burning and the 
other presumably turned on but rot 
lighted. When the unlighted stove 
gave off sufficient gas the explosion fol- 
lowed and the fire almost totally de- 
stroyed the stock. A claim of $23,500 
has been made on stock and $1,494.90 
on furniture and fixtures. 

Companies on the stock were Phila- 
delphia Underwriters $5,000; Home, 
Norwich Union, North British, Conti- 
nental Buffalo German, Milwaukee Me- 
chanics, Springfield and Aachen & Mu- 
nich $2,500 each. The North British al- 
so had $1,500 on stock. A committee of 
special agents has been investigating 
the antecedents of Brown who came to 
Louisville from Chicago to open the 
store. 


GERMAN UNION FIRE. 
Company’s Charter Amended and its 
Corporate Title 

Changed. 








The stockholders of the German 
Union Fire Insurance Company, at a 
meeting held on the 4th, took action on 
certain amendments of the incorpora- 
tion of the company. The section that 
was changed makes the corporation to 
be hereafter known as the ‘Baltimore 
Underwriters’ Agency,” to act as agent 
for the placing of insurance in insur- 
ance companies. To fully attain the 
objects aforesaid and to properly con- 
duct and operate the business of afore- 
said fire insurance agency, the agency 
will have power to invest and reinvest 
its bonds in real, personal and mixed 


property within or without the State 
of Delaware. ‘The capital stock to com- 
mence business will be $20,000. The 
principal office will be in Baltimore. 





F. L. CURTIS A DIPLOMAT. 





President-Elect of New York State As- 
sociation Knows How to Keep 
Things Running. 





As a “mixer” F. L. Curtis, whose 
election to the presidency of the Under- 
writers Association of New York State 
occurred at the annual meeting of the 
organization last week, has few equals 
and no superiors among the field men 
of the Empire State. Abounding with 
good nature and always preferring to 
gain his end by peaceable means, Mr. 
Curtis is yet capable of putting up a 
hard and prolonged fight when the oc- 
casion demands, a truth that more than 
one who has taken serious issue with 
him can testify to. 

As special agent for the Springfield 
Fire & Marine Mr. Curtis is a stalwart 
among stalwarts in his devotion to cor- 
rect underwriting principles and prac- 


BUYS FRANKLIN OF D. C. 





John Kelly, of New York, Secures Con- 
trol of Another Washington 
Company. 





Control of the Franklin Fire of the 
District of Columbia has been secured 
by John Kelly, of the New York City 
agency firm of Kelly & Fuller. Mr. 
Kelly is also majority stock owner of 
the Potomac Fire, of Washington, hav- 
ing made the purchase some months 
ago. 





Special Agency Changes in Texas. 





R. H. Colcock, Jr., who has been rep- 
resenting the Liverpool & London & 
Globe in Southwestern Texas with 
headquarters in San Antonio, has been 
appointed to succeed J. V. W. Griswold 
as special agent in Northwest Texas. 
As previously announced, Mr. Griswold 
retires January 1 to go into business as 
an adjuster. F. A. Burtschell, who has 
been in the New Orleans department 
office of the Company, will succeed Mr. 
Coleock in Southwestern Texas. D. H. 
Painter, at present State agent for the 








F. L. CURTIS, 
Underwriters Association of New York State. 


President-elect 





tices, and no deviation from the 
straight and narrow path will be al- 
lowed during his administration of the 
Associations affairs. 


Not that he is an unreasonable fol- 
lower of the letter of the law, for 
Mr. Curtis has plenty of good horse 
sense, but once convinced he is right 
he will “look every — man squarely in 
the eyes and tell him to go to —” 

As a local agent and again as a spe- 
cial President-elect Curtis has been in 
fire insurance full twenty years, and his 
circle of acquaintances in the Empire 
State stretches from the Metropolis to 
Buffalo. 


Eminently a safe man he may be 
counted upon to direct the work of the 
organization even through such troub- 
ious times as are predicted for the 
business in 1910. 





Special Agent for Hartford Fire's 
Marine Branch. 





B. W. Lonigan, for some time in the 
local agency business at San Jose, Cal., 
has been appointed Pacific Coast spe- 
cial agent for the Hartford Fire’s ma- 
rine and transportation department. He 
will make headquarters at San Fran- 
cisco. 


Company in Oklahoma, will 
his duties in this respect when Okla- 
homa is transferred to the jurisdiction 
of the New Orleans department on 
January 1. 





Cummins to do Independent Adjusting. 





Holmes Cummins, secretary of the ill 
starred Southern Fire, of Lynchburg, 
Va., from the time of its launching in 
1905, until its reinsurance with the Ger- 
man-American, of New York, a short 
time ago, is soon to hang out his shingle 
as an independent adjuster. 





continue 
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9-15 Clinton St., Newark, N. J. 
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SPREADING OUT. 
Promoters of the Old Kentucky Fire Se- 
lect Directors from Various Parts 
of State. 





At the time of its incorporation the 
directorate of the Old Kenucky Fire of 
Mt. Serling, was composed wholly of 
men of purely local repute, it being ar- 
ranged that they were merely to serve 


until January 1, 1910, when others 
would be chosen in their stead. 
To broaden interest in the enter- 


prise its sponsors have been carefully 
chosing the new directors fro1a differ- 
ent localities in the State. Prominent 
among the new selections niay be men- 
tioned Charles E. Hoge, president State 
National Bank, Frankfort; Dr. J. C. 
Willis, president Bank of Kentucky, 
Lexington, and Edwin Farley, treas- 
urer State of Kentucky. 

Thoroughly in earnest in their de- 
termination to make the Old Kentucky 
Fire a representative institution of the 
Blue Grass State, H. G. Hoffman and 
those asociated with him in the enter- 
prise are working quietly but effective- 
ly 


LOOKING TO OHIO. 
American Union to Select Agency Con- 
nections in the Buck- 
eye State. 

R. G. Oellers, Jr., secretary of the or- 
ganization committee of the American 
forming at 
Philadelphia, is planning an extended 
trip through Ohio during January. He 
will establish agency connections for 


Union Fire, now rapidly 


the company, which it is figured will 
be writing within a short time 

James F. Stone the moving spirit in 
the American Union Fire, is to be its 


president. 


Committee to Select Head for New York 
Fire Insurance Exchange Has 
Difficult Task. 

One of the most difficult tasks ev 
undertaken by the executive committee 
of the New York Fire Ins 
change, is that now 
namely, the selection of a suitable suc 
cessor to Henry E. Hess, as manager of 
the organization, Mr. Hess will retire on 
January firs to actively assume the 
vice-presidency of the Phenix Insurance 

Company 


uance Ex 


. Y r "ft o 1 
confronting it, 








Security of New Haven to Enter Tenn. 

The Security, of New Haven, will ap- 
ply for admission to Tennessee after 
Nant in 
some of the larger cities. Agents will 
report direct to the home office. The 
business will, however, be under the 
supervision of Agent W. E 
Jones of Columbus, Ohio. Secretary 
Victor Roth and Mr. Jones made a trip 
through the State last week and looked 
over some of the promising points 


the first of the year and wil! 


Special 





Yet Another for F. H. Ross. 





Following almost immediately his ap- 
pointment as local representative for 
Louis, 


Ross has 


the International Fire, of St. 


comes word that Francis H 





been given the nagement of the 
American Union Fire, of Philadelphia, 


for the Metropolitan and New York 
suburban territories, except Kings 
County, and inclu the Hudson 
County, N. J., shore as well 





Gets Westchester County Agency. 


Philip A. Murray well-known as 48 
Mount Vernon, N. Y ocal agent, has 
been appointed Westchester county 
representative of the New York Under- 
writers Agency. 
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CASUALTY AND 








SURETY HAPPENINGS 





EXCEEDING THE CAPACITY. 





Combined Writing Power of Surety 
Companies Under Comptroller’s Rul- 
ing Unable to Furnish Bond. 





Within a few days it is expected the 
Department of Bridges for New York 
City, will award the contract for build- 
ing the sub-structure, superstructure, 
and the installation of the plant, ex- 
clusive of interior furnishings, of the 
new municipal building, to occupy the 
large square close to the Brooklyn 
Bridge entrance. Bids for the work 
were opened on Monday, among the 
bidders being the George Fuller Com- 
pany, Thompson Starrett Company, 
Thomas Dwyer, all of New York, and 
John Giil and Son, of Cleveland. 

Fach bill was accompanied by a ¢cer- 
tified check for $50,000, as evidence of 
the bidder’s responsibility. 

A condition of the contract is that 
the successful bidder must furnish cor 
porate suretyship to the extent of $2,- 
000,000, which ruling cannot possibly 
be met unless the city comptroller re- 
move the limits arbitrarily set a year 


or two ago as to the guarantees he 
would accept from individual surety 
companies. These limits are as here 
shown: 

Aetna Indemnity, Hartford ... $62,000 
American Bonding, Baltimore. 62,000 
American Surety, New York.. 200,000 
3ankers Surety, Cleveland.... 55,000 
Empire State, New York...... 62,000 


200,000 
100,900 

62,000 
100,000 


Widelity & Deposit, Baltimore. 
National Surety, New York.... 
Peoples Surety, New York.... 
Title Guaranty Surety,Scranton 
U. S. Fidelity & Guaranty, Bal- 

timore 
United Surety, Baltimore...... 
Mass. Bonding, Boston........ 
American Fidelity, Montpelier. 
Illinois Surety, Chicago....... 30,000 
Federal Union, Indianapolis... 30,000 

From the above it will be noted that 
t is impossible to meet the bond re- 
quirement, even allowing that each 
company supply full quota of in- 
demnity. 

The only possible way in which the 
$2,000,000 limit demanded can be had 
will be for the comptroller to remove 
his restriction and permit the surety 
companies to write in accord with the 
regulations of the Federal Government, 
namely, up to ten per cent. of their 
combined capital and net surplus. 


150,000 
62,000 
62,900 
80.000 


its 


The municipal building, which will 
cost from six to eight million dollars, 
it is expected, will take three or four 


years for completion, during which per- 
iod the surety premiums will be not 
less than $39,000 per annum. 


LONG-TERM AGENCY CONTRACTS. 


Latin-American Casualty Company Pro- 
poses Making Twenty-Year 
Arrangements. 

E. L. Simmons, who is promoting the 
Latin-American Casualty & Life Insur- 
ance Company of Brequx Bridge, La., 
advises that $50,000 has been subscrib- 
ed toward the capital stock and surplus 
of $600,000 divided equally between 
these two items. Mr. Simmons says 
that the company is collecting an aver- 
age of five per cent. and balance will be 
payable when stock is fully subscribed. 
The company will begin business with 
half of the stock collected in cash, but 
it is the intention to collect the full 
amount. It is proposed to write health, 
accident and life insurance, both indus- 
trial and ordinary on a non-participat- 
ing basis. Mr. Simmons adds: “We 
will not resort to anv questionable or 
illegal scher es and will exnect to enter 
all of the United States and later Cana- 
dian and Latin-American countries.” 

An unusual feature of the company is 


that contracts with agents will be irre- 
vocable for twenty years except for 
misdemeanors or misappropriation of 
funds. Dividends to stockholders are 
not limited by the charter and Mr. Sim- 
mons adds: “A competent insurance 
man will be employed to manage each 
department.” 


HINTS FOR AGENTS. 


The solicitor of accident 








Quarterly and health insurance is 
Accident more or less persistently 
Premiums. urged by his company to 


put his quarterly busi- 
ness on the annual basis. Many rea- 
sens are given to show tnat this would 
be an advantage both to the agent and 
to the company. His attention is di- 
rected to the time consumed in collect- 
ing and handling four separate pre- 
miums, both in the field and at the 
home-office, and altogether, there is 
such a multiplicity of argument ad- 
vanced against the quarterly premium, 
that the agent comes to believe that the 
company regards this business as a 
nuisance and probably wonders why the 
practice isn’t abolished. 

One company recently made a very 
strong appeal to its agency force on this 
subject, wherein it characterized the 
quarterly premium payment as a “waste 
of time and money,” “unnecessary,” 
“unjustifiable’’ and due usually to the 
timidity of the agent who will not in- 
sist on an annual premium payment. 
This is strong language and suggests 
some serious fault in the quarterly pre- 
mium. But when examined dispassion- 
ately, these violent exhortations are 
found to be nothing more serious than 
an effort to make the agent write as 
much of his business as possible on the 
more favoraole annual premium plan. 

There is a need for quarterly pre- 
miums. Accident insurance is for all 
of the people and its premium payments 
should have sufficient variety to meet | 
the needs of any. We don’t question, 
for instance, the value or permanence 
of the various premium plans of life 
insurance. And it is a similar demand 
that has brought industrial accident in- 
surance with its small weekly and 
monthly payments; the quarterly and 
annual premiums, each with their place, 
and then, for the few, the “Life” acci- 


dent policy, with its single premium 
payment. 
There are many excellent reasons 


why the solicitor of accident and health 
insurance should make the annual pre. 
mium payment his standard, and to 
deviate from this only when it is impos- 
sible to get the insurance on any other 
basis. It has the advantage of elimin- 
ating the possibility of lapse during 
the year, as well as saving time for *he | 
agent and the home-office. But it does | 
not seem necessary to libel the humble | 
quarterly premium in order to make the 
agent write his business on the more 
favorable annual plan. 


In estimating on under- 





Contractors ‘akings, a contractor 
and their must have the elements 
Liability. that enter into the work 


. reduced to a fixed basis. 
Thus he must be able to approximate 
the cost of labor and materials with 
reasonable certainty. The unknown or 
the uncertain must be eliminated or his 
business becomes a mere gamble, where 
ability, training and skill count for| 
nothing and the tyro is on the same| 
footing with the expert. | 

ut there is one element 1n the con-| 
tracting business that it is impossible 
to estimate upon; that is, the contrac- 
tor’s liability under the common law of 
negligence. Accidents of every conceiv- 


able kind, all impossible to foretell, are | 
liable to happen in connection with any 
piece of work. The amount of damages 
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in which he may be held liable for such A Promising Agency Appointment. 
accidents, represents the unknown qual- 
ity in his contract. How can this be re- 
duced to a fixed charge? Impossible! 
Yet it is done every day. 

By the law of averages it is possible 
to represent the contractor's liability by 
a fixed sum and CHARGE IT AGAINST 
THE COST OF CONSTRUCTION on the 
work in hand. The practical operation 
of the law of averages, is represented 
in employers’ liability insurance. Lh == 
consideration of the premium paid by | 


the contractor—his fixed charge against | Re 
The Philadelphia 


the work for his liability—the insur- 
Casualty Company 


ance company will assume the risk and | 
by seattering its hazard over wide ter- 

WALTER LE MAR TALBOT 
President 


ritory nullify the effect of a large loss. 





One of the most promising agency ap- 
pointments made by the Aetna Indem- 
nity Company, for some time, is that of 
Barry Brothers, of Cleveland, to rep- 
resent the fidelity and surety depart- 
ments. The appointment was effected 
by Treasurer Samuel Brewster, a day or 
two ago. 








The contractor who takes chances, is | 
foredoomed to disaster; sooner or later | 
he will be overtaken. His one greatest | 
“chance” is liability for the results of Capital . 


» « « s« $800,000 
Total Assets, April 1, 1909 








accidents. $1,427,564 
Surplus (Policyhoiders) $714,598 
“If any desire thee to AFE =e 
Personal be his surety, give him UPERIOR P oxicies 
Surety a part of what thou hast ATISFACTORY 
Philosophy. to spare; if he press 
thee further he is not PERSONAL ACCIDENT, HEALTH, 


LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 


AGENCY CORRESPONDENCE 
SOLICITED 


thy friend at all, for friendship rather 
chooseth harm to itself than offereth 
it. If thou be bound for a stranger, 
thou art a fool; if for a merchant, thou 
puttest thy estate to learn to swim; if 
for a churchman, he hath an inherit- 
ance; if for a lawyer, he will find an | 
evasion by a syllable or a word to abuse 
thee; if for a poor man, thou must pay 
it thyself; if for a rich man, he needs 
not. 

“Therefore, from suretyship, as from 
a manslayer or enchanter bless thy- 
self; for the best profit and returns will 
be this—that if thou forcest him for 
whom thou art bound to pay it himself, 
he will become thy enemy; if thou 
use to pay it thyself, thou Wwiit become 
a beggar.”—Sir Walter Raleigh. 

















accDINT INSU payer compre” 





af New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 


For the purpose of securing its own 
home office building the Consolidated 
Casualty Company of Chicago recently 
purchased property at 1928 Calumet 
avenue. It intends altering the build- 
ing to meet its particular needs. 








Agents Can Make Money Writing 


ACCIDENT 48° HEALTH INSURANCE 


INDUSTRIAL AND COMMERCIAL 


SECURITY CASUALTY CO. 


OF INDIANAPOLIS 


Apply tt MYRON W. ROBINSON, State Agent 
ENGLEWOOD, N. J. or MILLS BLDG., N. Y. City 


I have an Al proposition for some good men in New Jersey 








THE KXTNA INDEMNITY COMPANY 


OF HARTFORD, CONN. 


EXECUTES :—Surety Bonds, Contractors, ISSUES :—Burgliary Insurance Policies 
an Sas Plate Glass Insurance Policies 


oo require- 

ments 

Fideli Bonds a ne Personal Accident Policies 
ing the honesty of em- and 


Ployees in positions of 
public and private trust 


We have desirabie aie for Agente and would be giad to correspond 
with business producers 


THE ETNA INDEMNITY COMPANY, 68 WILLIAM ST., NEW YORK, 


THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST., NEW YORK CITY. 


Health Insurance Policies 








tr cet Leann sicko 4 /a'k annie oe $ 8,649,885.66 
Capital and Surplus...............-. 3,011,834.00 
Losses paid to January 1, 1909.... 29,195,835.85 


This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Boiler, Fly Wheel, Employers. Public, Teams, Workmen’s 
Oollective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 
Liability 


OFFICERS... 
GEORGE F. SEWARD, President 
ROBERT J. HILLAS, Vice President and Sec, HENRY CROSSLEY, Asst. Secretary 
FRANK E. LAW, 2nd Asst. Secretary GEORGE W. ALLEN, 3rd Asst. Secretary 
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LIABILITY INSURANCE. 





Methods Employed in Rate-Making— 
Need for a Proper 
Pian. 





False economy is one of the rocks on 
which many a young casualty company 
almost goes to pieces. Officers and 
directors do not seem to appreciate that 
@ man who has been trained in New 
York or Chicago in a local office is not 
aualified to underwrite liability busi- 
ness in Utah or Alabama. They want 
to economize, says the Western Under- 
writer, so they employ a man of narrow 
training at a few hundred dollars a year 
less than they would pay for a man of 
wide experieuce. In one year he is like- 
ly to make mistakes which will cost 
them a thousand dollars for every hun- 
dred they saved. Or they get some or- 
dinary accountant who can be had 
cheap and after he has installed a poor 
acounting system and an insurance de- 
partment has criticised the company 
and insisted upon improvement, a com- 
petent man is employed, and it costs 
thousands of dollars to install a new 
system and change over to it. 

Another very serious mistake is in 
securing an incompetent superintendent 
of agencies because of its unwillingness 
to pay a salary sufficient to command a 
good one, It takes only a few mis- 
takes in appointing large city agents to 
more than use up all the savings in 
salary. This is especially the case in 
a surety company, for where an incom- 
peient or unscrupulous agent puts a 
company on a bond whose undesirabil- 
ity the home office may not be able to 
detect, the company cannot always can- 
ce] and get off, but must stay and see 
its money go in losses. 

The trouble is that the great expense 
of getting a company organized on a 
good plan and well planted in the field 
is not appreciated. Sometimes not 
enough surplus is paid in at the start to 
meet this expense adequately. Some- 
times the officers are afraid of the 
wrath of stockholders as they see the 
surplus dwindle, so they try to save 
money by employing incompetent peo- 
ple in responsible positions, which is 
the height of extravagance. 

4 recent report from Minneapolis 
points to the partial failure of an effort 
Imade by managers and general agents 
of liability companies there to organize 
a board somewhat on the lines of local 
boards of fire underwriters. The trou- 
ble seems to have come from the home 
o‘fice, so far as can be learned from the 
meager published accounts of the move- 
ment. The Minneapolis men are to be 
congratulated on being ahead of their 
time. If their present efforts are not 
met in a friendly way they may feel 
fairly certain that within a few years 
what they have now attempted wili be 
the common practice. Liability men are 
ashamed of the way their business is 
conducted. The outsider can reach no 
other conclusion than that in the liabil- 
ily ranks are many who are not “onto 
their jobs.” Not knowing which are the 
ignorant and incompetent he is likely to 
conclude that the best men in the busi- 
ness are the ones who do not know 
what they are doing. The assured in 
Minneapolis or Chicago or almost any 
ocher large city who asks for a fire rate 
gets the same quotation from every 
agent he asks. Let him ask for a liabil- 
ity rate and he is likely to get as many 
quotations as there are agents inter- 
viewed. He must conclude from the 
wide variations that some of the com- 
panies do not know what their goods 
are worth. 

Liability insurance is now at the 
point where rating is done by classes. 
Fire insurance reached that point years 
ago and now has advanced to where 
the individual risk is rated, not by ex- 
perience on that risk but by schedules 
based on a general or class experience. 
Liability rating will never be done in 
exactly the same way, as the two lines 
are so dissimilar. The time will come, 


however, when in the larger cities an 
inspector will rate individual risks, 
higher or lower than the class rate as 
individual characteristics justify, and 
that rating will be followed until it is 
changed as the result of experience. 
This is what is done now in practice 
by each general agent. He quotes the 
inanua] rate or some other which in his 
judgment is justified. As time, goes 
on he may change this rate as ex- 
perience is gained. If he lowers it, all 
right; if he advances it, somebody else 
without experience on the risk often 
gets the business. If each company 
had only two years on the risk it would 
take im Chicago over thirty years for 
all companies to get an experience. 
In that time enough new ones will en- 
ter the field to extend the time to fifty 
years. In other words, because the com- 
panies do not co-operate in exchanging 
experiences on individual risks, it is 
possible for an assured to keep cov- 
ered for years at an inadequate rate 
while companies, one by one, are learn- 
ing what his rate really should be. 

That such a system should go on fer- 
ever seems beyond belief. To be sure 
there are obstacles in the way of cor- 
recting it. The companies with a long 
experience and good local representa- 
tives can get alomg under the present 
system. The companies that do not 
want to tie themselves up in rate agreo- 
ments are not ready to go into boards, 
and agents or companies with an ex- 
perience are surely not going to divulge 
it for the benefit of those who want the 
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proper rate only to cut it. Neverthe 
less the time will come when the com- | 
panies generally will make concessions | 
ior the sake of profit, when each will 
set advantage of the experience of all 
and companies will depend upon get- 
‘ing business not by cutting rates but 
by having live, high-grade agents and 
earning a reputation for financial re- 
sponsibility and excellence of service. 
The competition will be just as keen, ! 
but it will be on higher lines. The' 
good risk will get more favorable rates 
because it will not be paying so large 
a share of the profits of poor ones and 
the man who insists upon keeping his 
risk bad will pay the penalty. 


Installing Elevator Locking Devices. 





Following a recent tragedy in the 
elevator shaft of the Dime Bank build- 
ing, Scranton, Pa., nearly every prom- 
inent office building in the city is equip- 
ping its elevators with locking devices. 

Inspector Charles Flint of the Bureau 
of Elevator and Boiler Inspection, has 
been active of late in urging owners of 
buildings to put in the improvements. 
According to the city ordinances own- 
ers would have until] next April to in- 
stall the devices, but they are volun- 
tarily putting them in now as quickly 
as they can. 





Bank Burglaries. 





It is estimated, according to the 
“Monthly Bulletin” of the Fidelity & 
Casualty Company, that one hundred 
and seven successful burglaries of 
banks, in which a total of $159,309.28 
was stolen, is the record for the year 
ended September 1, in the United 
States. 


New Jersey Agency Appointments. 


American Casualty, H. R. Maccaffie, 
E. G. Hotchkiss, Eugene Jobs, Summit. 


American Live Stock, J. J. Downey, 
Paterson; J. A. Roth, Roosevelt; 
Hitchcock & Conover, Leonia; T. L. 


Klein, Riverside; Levi Halcombe, 
Ringres; Great Eastern Casualty, G. W. 
Lynch, Camden. Massachusetts Bond- 
ing, C. C. Hough, Dumont. North Amer- 
ican Accident, A. F. Van Aman, New 
Brunswick; Al. Fernee, Henry Kalupp, 
J. C. Morrison, J. M. Rosenberg, New- 
ark. Title Guarantee & Surety, E. V. 
Welsh, Morristown; H. E. More, W. 





1). Doter, Hawthorne. 





19 
Assets - - - - - - $625,069 
Surplus and Capital - - - - 460,323 
Income 1908 _ - - - ~ 982,073 


DISABILITY INSURANCE 

SICKNESS or ACCIDENT 

$1.00 Per Month to $100.00 Per Year. Exclusive Territory 
WRITE 


A. E. FORREST, Sec’y CHICAGO 














ACCIDENT AND HEALTH INSURANCE 
Industrial and Commercial 
Salary and commission contracts for producers 
in NEW JERSEY and PENNSYLVANIA 
Capital fully paid $100,000.00 
THE SECURITY CASUALTY COMPANY 


OF INDIANAPOLIS 
Address F. O. BURGAN, Manager 














THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Office, 47 CEDAR STREET 
Chartered 1874 
PLATE GLASS 
BrRsonar accipent POLICIES 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass‘t Soc. 
RELIABLE AND ENERGETIC AGENTS WANTED 











BONDS—CASUALTY 








AGENTS | Can command Bond 
or Casualty business 
Are seeking an 
IF Agency connection 


Are not representing 
another like Company 


vou 


Address AGENCY DEPARTMFNT 


THE EMPIRE STATE SURETY COMPANY oF NEW YORK 


LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 

















Head Office F. J. Walters 
J Resident Man 
CHICAGO ae - ae 
F. W. LAWSON New York 


Gen’l Manager cntenemne 
a Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs.,——— 
———-New England 


Liability, Accideat, 
Health, Credit, Burglary 
and Sieam boiler 














T. J. FALVEY, President JOHN T BURNETT, Secretary 
INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 
Home Office, BOSTON, MASS. 


New York Office, 27 Pine St. 
BALLARD McCALL, Resident Vice-President 


Newark, N. J. Office, 512 Scheuer Bidg. 
JOHN GIBLON, General Agent 


Surety Bonds = Burglary Insurance 




















UNITED SURETY COMPANY 
BALTIMORE.MD. 


JOHN B. MURPHY. 
RESIDENT VICE-PRESIDENT 


New York Office, 84 William Street. 


TELEPHONE 1770-71 JomN. 
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CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 
—_— ASSETS 

12-31-07 

Empire City Fire Ins. Co., Inc. 1850..... — 


THE NORTH RIVER 


INSURANCE CO. 
OF NEW YORK 


Wh * Nassau Fire Ins. Co., Inc, 1852........... 381 
95-97-99 William Street, N. Y. City P ter Cooper Fire Ins. Co., Inc. 1853..... 431,906 
—__—_ National Lumber Ins. Co., Inc. 1905..... 355,801 


(Writing Woodworkers and Lumber only) 
United States Fire Ins. Co., Inc. 1824.... 500,016 
Lutchess Fire Ins. Co., Inc. 19(6........ 533,362 

(Where not locally represented) 
FOR WEW YORK CITY 
AACHEN & MUNICH FIRE INS. CO. 
ALLEMANIA FIRE INS. CO. 
JEFFERSON FIRE INS. CO. 


INCORPORATED 1822 





TOTAL ASSETS DEC. 31, 1907 
$1,907,496.00 











USE PRINTERS INK 


It pays LARGE DIVIDENDS when circulated in proper form 
We do all kinds of JOB and COPMMERCIAL 
PRINTING to satisfy the most discriminate 

WILL SUBMIT ESTIMATES ON ALL WORK 


D. R. THOMPSON 


Phone 807 Worth 28 ELM ST., N. Y¥. C. 








THE GREAT SOUTHWEST! 


“LAND OF OPPORTUNITIES” 


We want to get in touch with some Live Agents. 





In the Insurance Business. 


Write for particulars concerning the ‘‘ Stockholders 
Executive Bureau ’’ Contract. 





Mid-Continent Life Insurance Company 





MUSKOGEE, OKLAHOMA 





SAMUEL QUINN, Fiscal Agent 








The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 








DESIRABLE TERRITORY 
AVAILABLE TO KEEN, 


gig eo ra GEO. STEVENSON, JR,, 
PRESIDENT 

LIBERAL COMMISSIONS JAMES GHAPPELLE, 
SECRETARY 


THOROUGHLY 
UP-TO-DATE POLICIES 


T, A. NORRIS, 


AGENCY SUPERINTENDENT 





CORRESPONDENCE 
DIRECT WITH THE COM- 
PANY SOLICITED 





























December 23, 1909. 





WANTED 


SALARIED FIELD MEN 


THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 
W. O. JOHNSON, President 
ROOHERY BLDG., CHICAGO, ILL. 
Would like to hear from men with clean records 
in Ohio, Tennessee, Missouri, Kansas and Illinois 
Address President’s Office 
J. B. SELLS, Assistant to President 











A. P. WATSON, President 


Shawnee Mutual Fire Ins. Co. 


SHAWNEE, OKLA. 





C. H. ECKFORD, General Manager 


WE INSURE MORE OKLAHOMA FARM PROPERTY THAN 
ANY OTHER COMPANY IN THE WORLD 

















G ET BUSY and figure out what your past year’s work 


netted you. 
a proposition whereby you can double your income. 


If the result brings dissatisfaction, we'll make you 


The Equitable Life Insurance Co. 


will blaze a trail for your future success. 


WRITE NOW——RIGHT NOW 
San Antonio, Texas 


I. J. MCGEE 














“NOBODY CAN'T MAKE NOTHIN’ 


FOR NOBODY FOR NOTHIN’” 


A bit of tramp philosophy clothed in crude English but never- 
theless serving in a unique way to express our sentiments to 
thousands of agents everywhere. 


Inealeulable are the number of men applying themselves 
diligently, but each year finds them no further advauced than the 
preceeding one. 


Why is it? How would you explain the steady advancement 
of a friend or acquaintance whom you are sure possesses no more 
ability than yourself? 


This person, if the facts be known is a “live wire” charged 
with a high voltage of energy and initiative. He believes firmly 
that he “can’t make nothin’ for nobody for nothin’” and loses 
no time in putting the conviction into practice by breaking away 
from old connections and stepping out of the “rut.” He identifies 
himself with people of a like calibre who think and work along 
similar lines. In a short time he is receiving a first class com- 
pensation and in return produces and “ makes good,” knowing as 
he does that it is woith his while. 


Why don’t you follow in the path of the successful man and 
do the same? Now is the time for here is the opportunity and 
opportunity waits for no one. This company will place you ina 
position that is attractive both in remuneration and proposition. 
Digest what has been said and get in touch with us either by a 
visit or communication and the return mail will enlighten you 
more explicitly. 


UNION NATIONAL LIFE INSURANCE CO. 


PHILADELPHIA, PENN’A. . 


W. E. A. WHEELER, President 
HOME OFFICE, PENNSYLVANIA BUILDING 





























